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ENTERING FOR REINSURANCE 


WILL MAKE DEPOSIT OF $600,000. | 
La Union and Phenix of Madrid and | 
Paris, Shortly to Seek Admis- | 
sion Into United States. 


Under the guidance of Fester, Doug- 
las and Folsom, Inc., of New York city, 
La Union et Phenix Espanol] Insurance | 
Company of Madrid and Paris, will | 
shortly seek admission into this coun: | 
try and will transact a reinsurance 
business solely. A deposit of $500,000 | 
will be made with the New York Insur- 
ance Department and the Company’s | 
United States trustee, the Mercantile | 
Trust Company of New York city, and | 
a further deposit of $100,000 will be/| 
made with the Ohio Insurance Depart- | 
ment. 

The Union-Phenix while maintaining | 
chief offices in Paris, also has a board 
of directors at Madrid, and is a corpora- | 
tion of the highest standing. While its | 
chief business is fire insurance, it also| 
sssues, though in a very limited way, 
life and personal accident policies. The | 
iatest statement of the institution | 
claims aggregate assets of close to $20,- | 
000,000 with ample reserves and sur- 
nus. 
ester, Douglas & Folsom, who are 
looking after the La Union-Phenix af- 
fairs here, also closely associated with 
the managerial] and agency firms of 
Mund & Fester, Hamburg, Germany, 
Antwerp, Belgium; Douglas Bros., Am- 
herst, N. S., Canada; Fester, Fothergill 
«& Hartung, London and Liverpool, 
king. and Mund, Fester, Heiseler & 
Wiese, St. Petersburg, Russia, all 
men of prominence in underwriting ciz- 
cles in their respective territories. 


New York and Boston, Thursday, May 5, 1910. 





Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


$27,307,672 
14,924,836 

1,200 000 
11,182,836 


Assets, January Ist, 1910 

Liabilities (including capital)...........cccscccceeseceseesecseeresees 
Reserve as a Conflagration surplus 

Net Surplus over all liabilities and reserves................-- 


SURPLUS AS REGARDS POLICYHOL DERS, $15,382,836. 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


North British 
and Mercantile 


Insurance Co. 


Established 1809 


Mr. Fester, who was in this city for | — 


some time left last Wednesday for Eu- 
rope, where he will complete certain | 
details preliminary to the entry of the 
Spanish company here. | 

R. H. Folsom, No. 1 Liberty street, | 
New York, will manage the affairs of | 
La Union-Phenix for the United States. 





HEAVY LOSS RATIO FOR TEXAS. 


Companies Fared Very Badly in the} 
State Last Year—Need for Im- 
proving Protection Service. 


Secretary Robert M. Hamby of the! 
State Fire Rating Board has completed 
the figures for nearly all of the fire| 
companies on last year’s Texas business 
and finds that the loss ratio is approxi- | 
mately 81 per cent. Several companigs | 
are to correct their returns and a few 
have not reported, but Mr. Hamby does 
not think the loss ratio will be material- 
ly changed. In some of the reports of 
losses the companies included tornado 
and fire together and Mr. Hamby has| 
written for a separation. It is not ex-| 
pected that the separation will make 
any change in the result. 

A loss ratio of 81 per cent shows a/| 
net loss to the insurance companies, as | 
they figure that it takes about 38 per| 
per cent. to do business, etc., therefore, | 
when the loss ratio exceeds 62 per cent. | 
the loss is in proportion to percentage 
above 62 to 65 per cent. Some few of 
the companies made money, but the 
last year was unusually heavy, the | 
losses sustained by others were large 

(Continued on Page 17.) 


Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 








Pittsburgh Life and Trust Company 


THE FIRST COMPANY LICENSED 


By the New York Insurance Department to Transact Business in That State 
Since the Armstrong Laws were Enacted 
Ratio of Insurance Expense to Premium Income Only Sixty-five Per Cent. of 
Amount Allowed by the New York Law 


Seventh Annual Statement, January 1, 1910 
W. C. BALDWIN, President 


ASSETS LIABILITIES 


$10,153,664.87 | Liabilities to Policy Holders 

437,899.00 | Capital Stock $1,000,000.00 
20,657.82 | Unassigned 

3,565,544.82 | Funds 955,124.70 

5,3 16,057.00 | : 
711,114.62 Leaving a sum for security to Policy 
176,274.24| Une 
270,977.15 | 


$23,652, 189.52 | 


Real Estate $21 ,697,064.82 
Mortgage Loans 

Loans Secured by Collateral . 
Loans to Policy Holders. . . 
Bonds and Stocks 


Accrued Interest and Rents . 
Due and Deferred Premiums 


1,955, 124.70 


$23,652, 189.52 











is 


$3.00 a Year; 15c. per Copy 


NEW PARTNERSHIP POLICY 


JUST ISSUED BY THE AETNA LIFE. 


Attractive Contract to Meet Increasing 
Demand for Business Insurance 
—Rates and Values. 


the increasing 
for business insurance 
partnership—the Aetna Life Insurance 
Company, always to be found the 
front ranks of progression, has issued a 
“Partnership Policy,’ which pro- 
vides for extremely low rates on the 
lives of two or three business partners; 


Recognizing demand 


orporation and 


in 


new 


not more than three persons being in- 
ired under a single contract. 

It is not the purpose of the company 
that the policy shall be placed upon the 
lives of husband and wife, nor 
lives other than partners, 


nor where one of the partners is over 60 


upon the 
of business 


years of age. 

The face of the policy is payable upon 
the death of that one of the insured who 
dies first. 

Ordinary Life Rates. 

The company has issued a rate book 
showing non participating rates for two 
ages, differ- 


and including 


partners of equal or wit 


ences in ages up to ten 
T! 
Lec 


schedule for Ordinary Life 


iven herewith: 
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n twenty-payment life and 
DIRECTORY OF DEPARTMENTS 


Life Insurance 
Industrial Insurance 
Editorial 

| Fire Insurance 


Casualty & Surety 
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twenty-year endowment policies are as 
follows: 
20 Payment Life 


Rates. 
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Schedule of Values. 
From the table of values, we have se- 
lected the following paid-up and cash or 
loan values on a policy at age 35 (equal 


ages) issued on either the Ordinary Life 
or Twenty Payment Life plan: 
Ordinary Life Twenty Pay. Life 


End of Cash or Cash or 
Year Paid up Loan Paid up Loan 
3 $29 $19 $90 $44 
4 6o ns 137 69 
5 98 mw 185 % 
6 128 67 2 122 
7 157 83 291 154 

186 100 AF 186 

0 217 119 298 218 
1” 47 138 449 2m) 
11 277 157 1 284 

) 108 78 4 28 

1 Bs} 198 610 358 
14 36S 220 666 98 
15 BOT 242 Tz 140 
1 27 204 177 480 

17 1 287 Ru 523 

18 inh, “11 SSP) 67 

19 514 > 942 613 

a) 542 a) Paid up 662 

uy FAT 165 ori 718 

mM T26 hp 773 


Values Where Ages Differ. 

In order to find the surrender values 
under two lives of different ages up to 
and including 10 years the following 
table is used where there is a difference 








OPENS PUBLICITY BUREAU. 





Metropolitan Life Secures Luther B. 
Little To Manage Its New 
Literary Department. 

The Metropolitan Life has opened a 
new Department which will have | 
charge of the literary and _ publicity | 
work of the company, and has secured | 
| 
| 





as its manager, Luther B. Little, for- 
merly head of the Literary Bureau of | 
the Republican State Committee. 


Mr. Little was identified with the | 
above Committee for about 13 years | 
and is an authority on effective pub- 
licity. 





ENTERS PENNSYLVANIA. 


Minnesota Mutual Life Represented By 
Dreher, Murphy & Farley In 
Keystone State. 


T. A. Phillips, secretary-actuary of 
the Minnesota Mutual Life, of St. Paul, | 
was in Harrisburg last week arranging | 
with the Insurance Department for the 
admission of the company to do busi- | 
ness in Pennsylvania. 

A contract has been with Dreher, 
Murphy & Farley, as State managers, 


with headquarters at 401 Telegraph 
Bldg., Harrisburg, Pa. These gentle- | 
men are experienced life insurance 


writers, and will start the work in their 
ficld with ten or more good agents. | 
With this arrangement, the Company | 
expects to secure as much business as 
it cares for during 1910 and may, there- 
fore, decide not to enter any additional 
territory before another year. It is 
now licensed to do business in Penn- 
svlvania, Michigan, Iliinois, Missouri, 
Minnesota, North Dakota, and South 


Tpal] P 
Daketa. 


} 
| 
} 
| 
| 
| 


Organization About Complete. 
ee a | 
Samuel Quinn, promotor of the Mid- | 
Continent Life of Muskogee, Oklahoma, 
states that the work of organization 
will be finished in about two weeks, at | 
which time the company will be turned 
over to its directors and officers. Mr. | 
Quinn will not have a position with the | 
company nor a part in its management, | 
his work ending with the launching of 
the institution. 


Judge Baker, president, has just re- 
turned from visiting some of the prin- 
cipal stockholders and reports the af- 


fairs of the company as being in good 
shape. 


Pittsburgh Life Underwriters. 

The regular monthly meeting of the 
Pittsburgh Life Underwriters 
tion will be held at the Fort Pitt Hotel 
tomorrow (Friday) evening. The ap-| 
plication for membership of Charles B. | 
Price, of the Equitable Life, will be | 
acted upon. 

The principal talk of the evening will | 
be by Royal S. Goldsbury, general | 
agent of the Northwestern Mutual Life | 
at Pittsburg, which means that there is 
a tre > in store for the members who 
attend, 


Associa- 


Nebraska for Mutual Benefit. 





| 

Charles W. Rainey for many years | 
general agent of the Mutual Benefit | 
Life at Omaha, Neb., has resigned and | 
the company has consolidated the | 
agency with that of George T. Bland-| 
ford of Lincoln. Mr. Blandford has re- 


THE EASTERN UNDERWRITER : 


moved his headquarters to Omaha from | 


which centre he will handle the entire | 


State for the company. 


of two or three years. Take the values 
at One year above younger age; differ- 
ence of four years, add two 
younger age; difference of five and six, 
add three; difference of seven, add four; 
difference of eight and nine, add five 
years; difference of 10 years, add 6 to 
younger age. 


to the | 


May 5, 1910. 








Do you like WIDE-AWAKE methods? CERTAINLY; 


everybody does. 
DO things. 


Then CALL at this AGENCY. We 
See our EIGHTEEN PAYMENT LIFE 


CONTRACT. Compare its cost with Twenty Payment 


Life Rates. 
| WANT YOUR BUSINESS. 


WHY CAN’T | CET IT? 





WILLIAM N. COMPTON, General Agent 
220 Broadway, New York 


He 





Incorp. 1862 
Under Laws of 
Massachusetts 





Mutual Life Insurance Company 


OF BOSTON, MASSACHUSETTS 





Consistent in 
Growth and Sound 
in All Essentials of 

Strength 











1894 


1910 


The State Life Insurance Co. 


INDIANAPOLIS 
UNEQUALLED IN SOLID ACHIEVEMENT 


Assets December 31, 1909 ‘ 


Surplus, 1909 i 


Gain in Admitted Assets 


GROWTH UNPARALLELED 


$8,580, 830.58 
° 1,174,606. 34 


Gain in Surplus 


ere $1,001,409.00 $ 27,775.00 
iuseeteoee 1,023, 700.00 1'5,3.,,161.00 
ibaa 1,201,977.14 314,044.74 


EIGHT MILLION DOLLARS IN SECURITIES DEPOSITED 
WITH THE STATE OF INDIANA 


This is $848,861 More Than is Required by Law 


MOST ATTRACTIVE AGENCY CONTRACTS 


OUR OWN IDEA 


Every Contract Direct With the Company 


Scores of Good Men Have Joined the State Life Field Force Since January 1, 1910 
On All Agency Matters Address 


CHAS. F. COFFIN, 


2d Vice-President 


1231 State Life Building 











The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. §. HATHAWAY, Secretary 


New Business Paid-For 





1905 ° : : $90,334.038 
1906 - . . 93,563,452 
1907 - . - 102,283,634 
1908 ° : - 109,685,428 
1909 - - - 113,716,188 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 








| NSURANCE MEN will note the signifi- 
ae a —Pnpd orthwes ern’s 
usiness during the past . 
vaso te ote op ce lifedig 
centages: y the following per- 


penses Mortali In 
1905 12.15 er.” 73 
19066 11.76 «= 59s 72 
1907 «11.81 584.76 
1908 10.76 59 4.84 
1909 10.63 «= 54 BS 


It is capable of easy demonstration tha 
The Northwestern is the best Company to 
insure in. 

See The Northwestern’s new (1910) policy 
contract with its Dividend Options, Paid-up 
and Endowment Options, Options of Settie- 
ment and the Premium Loan features, 

Issues Partnership and Corporation In- 
surance. : 5 

For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies, 




















OLDEST 
IN AMERICA 


STRONGEST 
IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 





Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


For terms to producing agents, address 


GEORGE T. DEXTER 


2nd Vice President 


34 Nassau Street 


New York, N. Y. 








sng 
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May 5, 1910. 








OPPOSE FRATERNAL REFORM 


ADEQUATE RATES NOT DESIRED. 


Uniform Bill Slated for Universal De- 
feat—Political Power Wielded Ef- 
fectively. 

The fraternal societies of Texas, as in 
many other States, have formed an as- 
sociation for protection of what they 
conceive to be their interests. The In- 
surance Commissioners of the various 
States are unanimous in urging the 
adoption of adequate rates by fraternal 
societies, and for several years in suc- 
cession a committee of the Insurance 
Commissioners have met with select 
committees of the Associated Fraterni- 
ties of America and the National Fra- 
ternal Congress to prepare a uniform 
law prescribing minimum rates to be 

enacted by the various legislatures. 

While the leaders of the various or- 
ders recognize the necessity of such a 
law, the rank and file bitterly oppose 
any change of present plans or methods, 
and leaders and would-be leaders are 
not lacking to lead the great mass of 
the membership. in opposition to the 
proposed reform. Each year in succes- 
sion the bills to this end have been 
promptly killed about as soon as pre- 
sented. 

To Fight Texas Measure. 


In a number of States, however, In- 
surance Departments are still making 


vigorous efforts to enact a law of this 
kind. In Texas, for example, such a bill 

now pending. The associated fra- 
ternal orders in that State have accord- 
ingly announced their purpose to fight 
this measure to the death. They have 
begun operations by declaring that the 
legislators who favored a law of the 
kind at the last session will be defeated 
for renomination, and all proposed can- 
didates are to submit to rigid question- 
ing as to how they stand on the matter. 
The leaders boldly announce that they 
have 200,000 members in the State of 
Texas, and that these will all be mar- 
shalled against the members of the 
legislature who favor reform laws in 
fraternal matters. 

Effectively Coerce Legislators. 

While the fraternal orders are making 
a great mistake in opposing the enact- 
ment of laws prescribing adequate rates 
and scientific valuation, they are doubt- 
less within their rights as citizens in op- 
posing these or any other measures 
which do not meet their approval. They 
are perhaps within their legal rights in 
organizing for this purpose, and in an- 
nouncing to the public that as a body 
their ballots will be cast against any 
man who favors such measures, though 
this is a form of coercion which would 
react upon its authors in any other line 
of business. The method adopted, how- 
ever, will be effective, doubtless for 
some years to come, for the rank and 
file through their lodge meetings will 
be universally enlisted in opposition to 
the bill. Candidates know this, and 


they will very generally make haste to 
put themselves on record in opposition 
to the measure. If the bill should ever 
come up in the legislature, members 
who have been favorably inclined 
toward it will see a great light, (suffi- 
cient to enable them to oppose it vigor- 
ously) when they begin to get letters 
from their constituents in every town 
and every school district within their 
political domain. Organized opposition 
means the postponement of fraternal re- 
form until the membership have learned 
in the dear school of experience ‘that 
fraternal sentiment, and brotherly kind- 
ness, and economy of management, will 
not suffice to pay an obligation of a dol- 
lar with thirty cents. 
Wielding a Dangerous Power. 

The promptness with which fraternal 
societies vote as one man upon all ques- 
tions affecting their supposed interests 
gives them tremendous power. This 
power may be used to their injury as 
well as for their good. Because they 
have the votes, and because politicians 
know that they will vote solidly, the or- 
ders have been able to protect their 
funds against unjust taxation. In this 
they have used their power to their per- 
manent advantage. It was because of 
this tremendous power, which the or- 
ders wield, that they were exempted 
from the operation of the tax on 
net earnings of corporations recently 
enacted by the general government; 
while the regular life insurance com- 
panies were included. On the other 
hand, the societies in opposing State 
laws prescribing adequate rates are 
thwarting their own best interests. Un- 
scrupulous leaders maintain themselves 
in power by appealing to the prejudices 
of the uninformed masses, attributing 
the proposed reform laws to the ma- 
chinations of the “old line” companies. 
If, on the contrary, the legal reserve 
companies were particularly worried 
over the competition offered by the fra- 
ternal orders, they could wish for noth- 
ing better than that the societies should 
continue on their present plan. 

Not Favoring “Old Liners.” 

The two classes of insurance organi- 
zations, old line and fraternal, seldom 
meet in competition, but when they do, 
it is easy for the regular companies to 
show that, while fraternal insurance is 
cheap for the time being, it is bound to 
end ultimately in disappointment. On 
the other hand, if the fraternal orders 
were to adopt adequate rates they would 
become extremely formidable competi- 
tors of the “old line” companies. While 
their mortality would necessarily be as 
great as that of the regular companies, 
they could unquestionably be conducted 
at much smaller expense than the latter 
because of their lodge system of opera- 
tion. They would have another great 
advantage in their ability to furnish in- 
surance on the monthly payment plan 
without adding to the cost of collection. 
When the day comes that the fraternal 
societies are all operating on a sound, 
scientific basis, their competition will 
become a serious matter. According to 
the present outlook, that day is far dis- 
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Many small agents do not sufficiently 
methods of men of large means. 
their methods of doing business 
to refresh your memory, the pamphlet 


1000... -. $10.00 100... 





Approaching Large Prospects 


it is difficult for them to think in their terms, to 
BEFORE Yot 


**DO RICH MEN NEED LIFE INSURANCE?”’ 


The pamphiet referred to, by Mr. Woods, who is one of the 
is published by The Eastern Underwriter, and may be obtained at the following prices 


Address THE EASTERN UNDERWRITER 


themselves with the affairs and 
understand 


APPROACH A LARGE PROSPECT, read over 


EDWARD A. Woops 


largest writers of large policies, 
$1.50 50 8.90 


105 William Street, New York City 











TO EXPAND IN HOME FIELD. 
Hartford Life Appoints Wakefield, Mor- 
ley & Co. as Managers for Con- 
necticut and Rhode Island. 
announceme it 
Insurance Com- 
the controlling 


The most important 
by the Hartford Life 
pany since the sale of 


interest of the company a few weeks 
ago is the fact that Wakefield, Morley 


& Co., of Hartford, who conduct one of 
the most important insurance agencies 
in Connecticut, have been 
managers of the company 
Connecticut and Rhode 
change taking effect on Monday of 
week. 

The appointing of agents and othe! 
work of a similar nature is already un- 
der way and it is said at the home of- 


appointed 
business in 
Island, the 
this 


fice of the Hartford Life that in less 
than a year the new managers will 
probab.y have at least 150 soliciting 
agents working for them in this terri- 
tory. 

Nothing could better indicate the pro- 


Hartford Life 
than the ap- 
handle its 


mentioned. 


gressive policy that the 
will pursue in the future 
pointment of this firm to 
business in the two States 
Wakefield, Morley & Company are 
practically a part of the home office 
so far as location is concerned, for they 
occupy the entire fourtn floor of the 
company’s home office building. 
General Business Good. 
Second Vice-President L. E. Gordon 
of the Hartford Life, in speaking of the 


change, said that the business of the 
company during the month of April 
had been greater than for any similar 


time for many years and that the record 
of 1910 so far has been exceptionally 
good. He denied emphatically the re- 
ports that have been more or less cur- 


rent since the selling of the control 
of the company to John G. Hoyt, of 
Cincinnati, that there was any possi- 


bility of the company being moved from 
Hartford. The fact that Mr. Hoyt him- 
self is coming to Hartford to live is 
significant in this connection. 


The annual meeting of the com- 
nany will be held May 10, when 
the directors will be elected. It 
is probable that the directors will 


at once proceed to the election of 
tant because of the ignorance of the 
rank and file of the membership, and 
because of the political power wielded 
by them in opposing reform methods. 


Officers as that has been the 
the past Ail of the present 

beginning with Vice-President 
mond G. Keeney, will be 
is said, without 


custom in 
officers, 

Ray- 
re-elected, it 
opposition. . The elec- 
tion of a president is somewhat in 
doubt. General Keeney is anxious to 
retire and it is possible that a successot 
may be chosen at the coming meetinz 

Expansion in Home Field. 

The Hartford Life has not been active 
in its home field since the death of its 
forme! agent, S. F. 
some five years ago, but 


ing upon an aggressive campaign every 


general Broason, 


is now enter- 


where for business. In an interview 
with L. E. Gordon, the second Vice- 
President, he said that for some time 
the company has been considering the 


appointment of a progressive 
tative as it 


represen- 


general agei yy” manager 


in Connecticut, and after very careful 
consideration he decided -upon Wake- 
field, Morley & Company, ev: before 
that firm knew anything about it. He 
said that ten years ago Wakefield, Mor- 
ley & Company occupied two rooms on 
the top floor of the Har :ford Life build- 
ing, having only one clerk and a sten- 
ozrapher. He had noted their gradua 
expansion, first to three rooms and ad- 
ditional clerks, and later they moved to 
the fourth floor, and occupied half ot 
it. Now they lease the entire fourth 
floor and employ more than twenty 
clerks. 


good as Wake- 
Company have 


A firm that can make 
field, Morley & 


adone 18 


a pretty good one to tie up to,” he said 
and we have appointed them managers 
for Connecticut and Rhode Island 
mply upon their merits 
Handle All Lines. 

Wakefield, Morley & Company now 
conduct a large local fire agency and 
are managers of the New England de- 
partment of several strong fire com- 
panies and have a large accident and 
health department, as well as a fidelity 
and surety bond department. It is 
their intention to create a life depart 
ment under the management of a com- 
petent life underwriter and it only need- 


d the addition of life insurance to 
make their office now 
handle insurance of every description. 


complete. They 


Mrs. Richard A. McCurdy, wife ot 
the formé president of the Mutual 
Life, died suddenly of heart failure at 
the family residence in Morristown, 
N. J., Sunday morning. She was in 
her 74th year. 





PRUDENTIAL 


i HAS THE 


7 STRENGTH OF. 
i GIBRALTAR | ' 





JOHN F. DRYDEN, President 


Prudential advertising helps its Agents. 
THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Incorporated as a Stock Company by the State of New Jersey 


“PRUDENTIAL AGENTS 
certainly have reason to feel grateful to the officials 
of The Prudential for the attractive and efficient 
advertising the Company is doing.” 


—Florida Representative 


We want Agents. 


Write us 


Home Office, NEWARK, N. J. 
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FEDERAL HEALTH DEPARTMENT 


Robert Lynn Cox Appeals for Passage 
of Owen Biil Providing for National 
Bureau. 





That the Federal Government owes a 
duty to its citizens not only in making 
conditions such as to forestal the possi- 
bility of an epidemic but also in aiding 
inthe work of eliminating disease, was 
the burden of a plea of Robert Lynn 
Cox, general manager and counsel of the 
Association of Life Insurance Presi- 
dents, at a hearing before the Senate 
Health Committee on Friday of last 
week, when Senator Owen’s bill favor- 
ing the creation of a Federal Depart- 
ment of Health was under considera- 
tion., 

Mr. Cox stated that the government 
can be stirred to the greatest activity to 
stamp out hog cholera or some other 
scourge among cattle or trees, but will 
‘sit supinely” by when typhoid fever or 
tuberculosis is playing havoc among 
humanity. The explanation given to 
this unfortunate condition is that “‘we 
are not accustomed to view human life 
from an economic standpoint.” 

Human -Lives Have Money Values. 

“We want better water and more san- 
itary habitations—and sometimes we 
vote to tax ourselves to get them, but 
we do it in order that we may escape 
death ourselves rather than because we 


regard ourselves as having a money 
value, worth saving to the world at 
large,” says Mr. Cox Life insurance 


companies began telling men years ago 
that untimely death meant a financial 
oss to their dependents which could in 
a measure be provided against. They 
did not suggest that men might learn 
how to live longer but did say that the 
money loss incidental to death might be 
listributed among the living on a scien- 
tific basis. For more than sixty years 
they have been teaching these facts as a 
matter of business. They knew that 
mortality rates afforded the basis for 
premium rates but thought their duty 
ended with a mere computation of rates. 
To-day the subject is taking on a wider 
ispect. With increasing need for life 
insurance there comes a demand for 
lower premium rates. But these rates 
lowered materially except by 

mortality among  policy- 


cannot be 


decreasing 





holders. That mortality can be lowered 
by intelligent supervision of sanitary 
conditions, our medical friends have 


proven beyond a shadow of doubt. It 
cannot be accomplished by any one 
business interest nor by one city or even 
one State All interests, all cities and 
all States must act in co-operation. 
This makes it a Federal question.” 

A Government Problem. 

That the activity of life insurance 
companies in favoring the passage of 
the Owen bill is not for the purpose of 
effecting a financial saving to the cor- 
porations, was emphasized by Mr. Cox. 
He pointed out that companies are pro- 
tected by medical examinations which 
“incipient disease and bad 
hereditary tendencies.” 

“We reject these cases,”’ says Mr. Cox, 
“and that may save us financially but it 
totally disregards the problem of what 

ld be done for the unfortunates 
who are thus rejected—those who need 
protection most. This is.a problem of 
government. We may point it out but 
the burden of solving it rests upon 


disclose 


houl 


au * * * 


Vastness of Life Insurance Business. 


“The business of life insurance is 
more widely distributed and probably 
more intimately connected with the 
American people than any other busi- 
ness interest. About twenty million 
people in this country hold policy con- 
tracts. Life insurance companies have 


medical examiners to the number of 
" least eighty thousand distributed 
throughout the cities and villages of the 
different States. They have thousands 
of agents soliciting business whose sole 
occupation consists in pointing out the 
losses occasioned by death and the neeé 
for protection against it. * * * 
“Mind you, I do not say that these 





representatives can be placed at the dis- 
posal of the Federal Government in the 
promotion of a health campaign. They 
are employed in a business enterprise 
which has a right to first call upon their 
services but it would seem that they can 
at least be given some part to play in 
the campaign of education which must 
be carried on throughout this country 
and after all, education must constitute 
the mainspring of this movement. 
When people come to understand gen- 
erally that the diseases which cause a 
majority of the deaths in this country 
are largely preventable and to know 
what can be done to prevent and per- 
chance cure such ailments, they will not 
be long in demanding their prevention 
and cure.” 

Mr. Cox closed his argument by com- 
paring effort for the conservation of 
material resources, which he deems of 
zreat invportance, with the conservation 
of human life, which is of greater im- 
portance. 


CHOATE ASSUMES LIABILITY. 





Recommended Settlement of McCurdy 
Suits—Beneficial to Policyholders— 
Examiner Hadley’s Statement. 





Joseph H. Choate, who with James 
McKeen, general counsel for the Mutual 
Life, recommended the settlement of 
the suits of the company against mem- 


bers of the McCurdy administration, in | 


a letter to Charles A. Peabody, assumes 
all responsibility therefor. He says: 


“I have your letter of April 22, en-| 


closing a copy of the report of Mr. 
Hadley, the examiner of the Insurance 
Department. I have carefully perused 
the portion of it which relates to the 
settlement of the McCurdy suits so- 
called, in which are set forth the report 
of the special committee to the board of 


trustees of the settlement which was) 


approved by James McKeen and myself 


ind the examiner’s criticisms thereon. | 


“The settlement was not made by the 
board of trustees upon any statement 
made by the committee, but the com- 
mittee, having received absolute author- 
ity to make the settlement, exercised 
that power and made 
cordingly. 

Raymond McCurdy Contracts Legal. 

“On reperusing the report of the com- 
mittee it appears to me to state with 
substantial accuracy the facts of the 
settlement, and I am sure that in the 
long consideration of the matter by the 
committee, at their various meetings 
between the date of their appointment 
and the making of their report, at all 
of which I was present with Mr. Mc- 
Keen, the terms of the settlement were 
perfectly understood as stated in the 
report, and that the $750,000 received 
in settlement was to come $250,000 in 
cash from Mr. McCurdy, $250,000 from 


C. H. Raymond & Co. by a credit on| 
the amount standing due to them on| 


the company’s books, and $250,000 from 


Robert H. McCurdy by a similar credit | 
on commissions coming to him under; 


his contract, to which was to be added 
$65,050.73, the amount of the bill for 
supplies received from Lawrence. All 
dispute as to the validity of these con- 
tracts was, of course, ended by the 
settlement, 
by all parties. 
No Desire to Mislead. 
“The report shows that the committee 


carefully considered and understood the | 


whole situation, and the report itself 


and the names and character of the) 


committee are a sufficient refutation of 


the charge that they misled, or intended 


to mislead, the board of directors. 
“In my opinion, therefore, neither you 


nor the committee are called on to make | 


any further reply to the criticisms of 
the examiner than that which you and 
General Tracy have already made. 
From my knowledge of the situation, 
I am willing to take the entire respon- 
sibility for the settlement recommended 
by the committee as a wise one, and 
as better for the company and the true 
interests of the policyholders than to 
have continued the litigation, and Mr. 
McKeen concurs with me in this view.” 

It will be noted in the above that 
Mr. Choate refers to and acknowledges 


the validity of the general agency con- 
tracts of C. H. Raymond & Co. and 
Robert H. McCurdy, the renewals under 
which were commuted in the settle- 
ment, and it is contended by the com- 
pany that the claims under these con- 
tracts had nothing whatever to do with 
the settlement of the suits instituted 
by it, and which were compromised by 
the payment of an aggregate of $750,000 
to the Mutual Life. 
Does Not Question Settlements. 

Speaking to a representative of The 
Eastern Underwriter, Nelson B. Hadley, 
who conducted the examination of the 
Mutual Life, stated that he did not 
question the advisability of the settle- 
ment effected, nor does he do so at this 
time. While he appreciates the uncer- 
tainty of expense incident to a drawn 
out legal controversy, his only conten- 
tion is that the company did not 
state the exact situation when making 
public announcement of the settlement 
of suits for recovery against the former 
administration. 





Plans to Qualify by July 1. 





Promoters of the Commercial Casualty 
Company of Memphis, Tenn., plan to 
have the organization underway by July 
1. When formed the Commercial is to 
write personal accident and health in- 
surance, taking up additional lines later. 











Look Here, Brokers! 
I have a COMMISSION 
PROPOSITION for your 
LIFE business that will 
INTEREST you. PHONE 
or CALL. 


SAMUEL MILCH, Harlem General Agent 
PENN MUTUAL LIFE INS. CO. 


215-217 West 125th St., N. Y. City 
Phone 2898 Morningside 





TO APPLY FOR A LICENSE. 
Pratt & Grigsby State Western States 
Life Will Be Ready May 15 
—A Progressive Firm. 


With the company’s capital well sub 
scribed and some $500,000 in promis- 
sory applications, Pratt & Grigsby, who 
are organizing the Western States Life 
of San Francisco, state that, a licens: 
will be applied for about May 15, and 
that it is expected that business will 
be commenced June Ist. 

This firm, a short time before leay 
ing for the Pacific Coast, completed the 
organization of a company in the South 
which is now doing business and se- 
cured payments aggregating some $60, 
000 to $70,000 to a corporation which ii 
is proposed to organize in New York 


KEEP POSTED By Readin: 
THE EASTERN UNDERWRITER 
————Each Week——_——_- - 

Subscription $3 Per Annum 








TO WIN IN 
COMPETITION 


Represent the Company whose 
agents have the strongest fighting 
material and the most telling ar- 
guments. Everyone knows the 
superiority in low cost to policy- 
holders, (due to high interest 
earnings, low death and expense 
rate ) of 


THE UNION CENTRAL LIFE 


Insurance Co. of Cincinnati 


$74,523,966.28 
$72,324,302.92 


Assets = 
Liabilities - 


JESSE R. CLARK, President 
ALLAN WATERS, Sup’t of Agents 














its report ac-| 


and so it was understood | 


FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 


——_———OF PHILADELPHIA 
HAS SOME EXCELLENT 
AGENCY POSITIONS 


Apply tt ALEXANDER McHNIGHT 
112-116 N. BROAD STREET 


L. G. FOUSE, President 





tories. 





THE NATIONAL LIFE U. S. A. 
Wants Good Producers for District and General Agents 


to grow with a Western Company more than forty 
years old, 


We have a Special Proposition for 1910, Why not write us? 


CHICAGO'S OLDEST AND STRONGEST COMPANY 


ROBERT D. 


A SPLENDID CHANCE 
operating in thirty Stat+s and Terri- 


WORK FOR YOURSELF! 


LAY, Secretary, 159 La Salle Street, Chicago 








is unsurpassed for net low 
all members. 





A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
396 reserve 


cost and care of interests of 
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TAXATION OF CASH VALUES 


ANOTHER ARKANSAS CYCLONE? 








State Tax Commission Suggesting New 
Source of Revenue—Might Prove 
a Boomerang. 





The State tax commission of Arkan- 
sas has under consideration the ques- 
tion of assessing for taxation the sur- 
render values of life insurance policies, 
just as promissory notes are taxed. It 
is suggested that the lists sent in to the 
county tax assessors by persons subject 
+o taxation shall contain the surrender 
values of any life insurance policies held 
by them, upon which values they will 
be taxed the same as upon other per- 
sonal property. 

An Odious Measure. 

No more odious plan of life insurance 
taxation could well be devised, nor one 
more likely to defeat itself. It has Been 
an easy matter to tax life insurance pre- 
miums, for the reason that such taxes, 
though actually paid by policyholders, 
appear to be paid by “rich insurance 
corporations.” Even the policyholders 
themselves cannot be made to see, or at 
least to realize, that they in fact pay the 
tax; and hence they lend the companies 
little aid in combating such oppressive 
measures. It has often been suggested 
that if the taxes levied on premiums by 
the State were deducted by the com- 
pany directly from the dividends paid to 
the policyholders, the latter would 
quickly realize who pays the tax and 
would promptly register his protest, 
though he might blame the company 
rather than the State. Let the State 
now demand of the individual policy- 
holder a tax on the cash value named 
in his life insurance policy, and he will 
promptly place the responsibility where 
it belongs, to the discomfiture of the 
legislator, who will then quickly dis- 
cover the iniquity of such legislation. 

Would Eliminate Cash Values. 

4 measure of this kind will not only 
defeat itself, but will aid in the educa- 
tion of the insured to oppose all extor- 
tionate taxation of life insurance—that 
is, taxation in excess of the cost of 
supervision. It is improbable that a 
measure of this kind will ever be 
passed, but its enactment and tempor- 
ary enforcement would not be an un- 
mixed evil. In addition to educating 
the insured in opposition to extortion- 
ate taxation, it would tend to bring 
about the elimination of cash values, 
a consummation greatly to be desired 
in the interest of beneficiaries. 

Other Dangerous Features. 

It would also tend to encourage the 
issue of ordinary life in place of lim- 
ited payment and endowment policies. 
The policyholder might defeat the tax 


STOCK INCREASE APPROVED. 





Connecticut General’s Capital To Be 
$300,000—Officers and Di- 


rectors Elected. 





The stockholders of the Connecticut 
General Life met at Hartford Tuesday, 
May 3, and voted to increase the capital 
stock of the company from $150,000 to 
$300,000. The stock will be issued to 
present shareholders who will purchase 
it for cash at not less than par. 

On the same date the annual meeting 
was held and the following directors 
were re-elected: P. H. Woodward, Theo- 
dore Lyman, Robert W. Huntington, Jr., 
Charles P. Cooley, William M. Storrs, 
Charles A. Goodwin, Henry K. W. 
Welch, Richard M. Bissell, Francis Par- 
sons, John T. Robinson, Thomas W. 
Russell, 

The directors subsequently re-elected 
officers as follows: President, Robert W. 
Huntington, Jr.; vice-president, P. H. 
Woodward; secretary, George E. Bulk- 
ley; assistant secretary, Edward B. 
Peck; actuary, Richard H. Cole; medical 
adviser, Dr. William W. Knight; super- 
intendent of agencies, Frank C. Gris- 
wold; assistant superintendent of agen- 
cies, George E. Risley. 


by borrowing his cash value, thus leav- | 
ing nothing to tax, but this would be | 
te some extent defeating the benefi- | 
ciary. 

Boon to Twisters. 

The taxation of cash values would be 
an additional aid to twisters, and espe- 
cially to such as operate on the Bon- 
ham and the so-called Knight Abstract 
Company’s plan. These fellows tell | 
the insured that his actual protection | 
consists only of the difference between | 
the face of his policy and its cash | 
value. If, for example, the policy has | 
been running for some years and has a | 
cash value of, say $300, they tell him | 


that, inasmuch as he could surrender | 
for $300 cash, he is really insured for 


only $700. Accordingly, they urge him 
to cancel his policy, pocket his $300, 
and start over again with insurance for 
a full $1,000. If, now, that cash value 
is to be taxed, they will have an addi- 
tional argument—fallacious but plausi- 
ble—in favor of getting rid of it and 
taking a new policy upon which there 
will be no taxes, for it will have no 
cash value for several years. Mislead- 
ing, and detrimental to the interests of 
the insured, as such arguments are, 
they will often prove effective in the 
hands of skillful and unscrupulous 
fakers, when there is no one present 
to point out their fallacious character. 





Provident Savings Appointments. 





The Provident Savings Life has ap- 
pointed George B. Burris as manager at 
Rochester, controlling the mid-Western 
part of the State of New York. Mr. 
Burris is an experienced insurance man, 
having been previously connected with 
the Provident Savings and also with 
the Prudential and the Fidelity and Cas- 
ualty at Rochester. 

Frank J. Schrey has been appointed 
general agent for the Society at Buf- 
falo, controlling the New York Lake 
counties. Mr. Schrey is also an experi- 
enced insurance man and has resided 
in Buffalo for many years. 





Flitcraft’s Manual. 





Information as to policy forms, cash 
surrender, loan, paid up and extended 
insurance values is of special interest 
to the progressive life insurance soli- 
citor; in fact few would care to be 
without such data pertaining to at 
least the leading companies. A valu- 
able publication in this particular is 
the “Life Insurance Manual” published 
by A. J. Flitcraft of Oak Park, Ill. The 
1910 edition, just received, gives data 
regarding 59 companies, and is a handy 
book for agents. 





Incontestability Clause Valid. 











Sells better than a “Board Contract” 


Over a million a month since organization 


Our Stock Option Policy sells itself. 
Our men are all making money. 


Are you? 


This is a proposition for large pro- 
ducers—writers of special contracts. 


Write for particulars. 


Standard Mutual Life Insurance Company america 
Home Office, Commonwealth Building, Pittsburg 

















WORTH INVESTIGATING 


THE BIG OPPORTUNITIES FOR AGENTS IN WRITING 


COMMERCIAL and INDUSTRIAL 
Health and Accident Insurance 


Write and get our proposition for Agents and Special Representatives on salary or commission basis 


THE SECURITY CASUALTY COMPANY 


INDIANAPOLIS, IND. 


$100,000 deposited with Auditor of State | 
for Protection to Policyholders 


E, O. BURGAN, 
Manager 











w AN TE D 


Pittsburgh and Western Pennsylvania honest, intelligent 
and ambitious men to represent one of the oldest New York 


life companies. 
newal interest. 


Address “ G,” 


Care of The Eastern Underwriter, 105 William St., New York. 


Straight commission with or without re- 














The Kentucky Court of Appeals in 
an opinion just rendered, upholds the | 
incontestability clause in the policy | 
contracts of the Citizens Life. The | 
company denied liability on a claim, | 
contending that applicant misrepre- 
sented conditions as to his health and 
offered to return premiums paid. Suit 
was entered and a verdict obtained by 
the beneficiaries in the Fleming Cir- 
cuit Court, and this has just been sus- 
tained. 


Takes Up New Duties. 











Frank A. Wesley has taken up his 
new duties as vice-president and gen- 
eral manager of the Standard Mutual 
Life of Pittsburg and will immediately 
begin the work of reorganizing the 
company. 

The first move in the matter will be 
the application for a charter for a stock | 
company with a capital of $300,000. It 
is the intention to confine the sale of 
stock and writing of business to Penn- 
sylvania, where a strong, productive | 
field force will be built up. 








Assistant Secretary Fred L. Vail, of | 
the Dutchess Insurance Company of | 
Poughkeepsie, N. Y., was married to | 
Miss Laura M. Tillson of Highland, N. 
Y., on the 27th ultimo. 





WANTED! 
MANACER FOR INDIANA 


OPPORTUNITY FOR LIVE MAN 


To Secure an Exceptional Connection 





A Well Established, Clean Western Company with a Good Dividend 
Record, wants a State Manager for Indiana under direct Home Office 











contract. Address, “INDIANA MANAGER.” on ean 
Care of THE EASTERN UNDERWRITER, 105 William St., N. Y. City 
I notice that a number of agents are making changes from the Companies they 


were formerly with to other Companies. 
in correspondence with the Philadelphia Life. 


not read our advertisements and I think that it would pay the agents, whether they are 
working for this Company or not, to read these advertisements, as many a time, there 


appear in the advertisements, little arguments that would help them to secure business 


For instance: 


income, which is really what you do on every policy that you have caused to be issued 
’ } 


by a Life Insurance Company? 


date income policy of the Philadelphia Life that is different, in all details, from that 


issued by any other Life Insurance Company? 


Also, that none of these agents have been 


How many agents to-day are using the argument that they are insuring 


Now why don’t you get in touch with the new up-to 


Perhaps it is due to the fact that they do 


Write Perry to-day. 














Are you Interested in Western and Pacific Coast Insurance Matters ? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
Subscription Price $3.00 Per Year 
160 Sansome Street 


UNDERWRITERS’ REPORT 


SAN FRANCISCO, CAL. 
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ACCRUED LIABILITY A MENACE 


PROBLEM BEFORE FRATERNALS. 





Deferred Death Claims and Old Age 
Disability Benefits With No 
Reserve Provision. 





Legal reserve companies are reonired 
to carry as a liability the net present 
worth of all outstanding policies—that 
is, the sum which, with interest at a 
given rate, will be just sufficient with 
future fixed premiums to pay all exist- 
ing policies in full as they mature ac- 
cording to the mortality table. In other 
words, the legal reserve is to be carried 
as a liability. Assessment societies are 
relieved of this requirement for the rea- 
son that their premiums are not fixed, 
but may be increased from time to time 
to meet increasing death claims. These 
societies, however, are required to list 
in their annual statements as an actual 
liability, all accrued claims remaining 
unpaid at the end of the year. This 
raises the interesting question. 

What Is An Accrued Claim? 

The State Mututal of Georgia, when 
operating as an assessment company, 
paid accruing death claims on the an- 
nuity plan—a stated number of equal 
annual instalments, to be continued to 
the beneficiary during life or widow- 
hood. When a policy of $1,000 matured 
by the death of the insured, the compa- 
ny became immediately obligated to pay 
at least ten yearly instalments of $100 
each; but it chose to regard as an ex- 
isting liability only the single instal- 
ment of $100 then due and unpaid. A 
considerable number of assessment and 
fraternal orders adhere to this practice 
to-day. 

Obviously, unless a man who owes a 
note, absolutely payable one year hence, 
can be said to be out of debt, the 
present worth of the instalments which 
a company is absolutely bound to pay 
in one, two, three years, etc., on ac- 
count of death claims actually incurred, 
should be charged to it as an accrued 
liability. 

This was the point recently and 
properly insisted upon by the Insurance 
Commissioner of Illinois in the case of 
the United States Life Endowment Com- 
pany, and is a point well taken if an 
absolute promise to pay at a fixed 
date can ever be regarded as a liability. 

Old Age Disability. 

It is upon this point that the Order 
of Modern Maccabees has been compelled 
to withdraw from the State of Min- 
nesota. This fraternal society, like 
nearly all of the younger orders, pro- 
vides for old age disability benefits, un- 
der which policies become payable in 
ten equal annual instalments at age 70. 
As the member may not remain in the 
order until that age is attained, no lia- 
bility is charged in advance on account 
of this provision; but when the member 
actually reaches that age, the obligation 
to pay ten yearly instalments of $100 
each becomes fixed and absolute. Ac- 
cordingly, Commissioner Hartigan of 








Easy Money looks Good to You 
Good Business Looks Better to Me 








Remember Horace Greeley’s advice: 
**Go West, Young Man, Go West.”’ 


Opportunities in Texas are unlimited for 
the right kind of Agents. 


largest amount of personal business for 


I wrote the 


my Company during the year 1909, on 

the lives of some of the leading citizens 

in our State. If you area BIG PRO- 

DUCER do not procrastinate; let me 

hear from you by return mail. 

W. R. ELLIS, General Agent 
328-329 First National Bank Building 

Houston, Texas 











writers at this time. 
i 


Minnesota rightly insists that the pres- 
ent worth of such accrued obligations 
shall be charged up against the society 
as a liability. To this the order, which 
has a large amount of such accrued 
obligations, demurs and is accordingly 
forced to withdraw. 
Serious Problems Looming Up. 

Within a few years old age disability 
benefits (or endowments, as they really 
are) will begin to accrue in great num- 
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May 5, 1910, 








bers in the younger fraternal orders, 
and the burden of increasing assess- 
ments necessary to meet the same will | 
become rapidly heavier with each suc- 
ceeding year. If the commuted values 
of these obligations, as the latter ac- 
crue, are listed as existing liabilities, 
the orders will quickly be rendered in- 
solvent; but even if not so listed, the| 
burden of their payment will soon be-| 
come unbearable, and dissolution will | 
only be briefly deferred. 


ASSOCIATION PROGRESSING. 








Movement to Form Local Body at 
Milwaukee—President Whitting- 
ton’s Observations. 





Members of the Executive Commit- | 
tee of the National Association of Life 
Underwriters view with optimism the 
future of the organization. From all 
sections comes reports indicating flour- 
ishing conditions from the standpoint | 
of business, and good fellowship among 
competitive field men. There was a|} 
time when the average solicitor felt | 
that the greatest obstacle to his per- 
sonal success was the activity of a 
competitor—representative of another | 
company—but it is now recognized that | 
there are by far greater evils, and that | 
these can only be eliminated by co- 
operation. In other words there are 
hindrances which apply to the business 
generally, and no single office is strong 
enough to cope with them. 

Influence of Association. 

A recognition of ineffectiveness when 
acting alone is what makes organized 
effort not only successful, but neces- 
sary. The Life Underwriters Associa- 
tion has developed into a_ practical 
body for the advancement of good fel- 
lowship, and for the enforcement of a| 
high standard of ethics in the work of | 
life insurance soliciting. 

In a recent open letter to the mem- 
bership, John W. Whittington. presi- 
dent of the National body, said that the 
influence of members is being exerted | 
“not only for better insurance laws, but ! 
for the betterment of civic conditions 
in their respective localities.” As to 
business conditions, he said: 

“Business is good and the real, per- 
sistent, systematic solicitor is making 
more money than ever before. Intelli- | 
gent life insurance men all over the 
country, and their name is legion, have 
learned that it pays to boost life insur- | 
ance in general, to boost all good com- | 
panies, and to speak kindly of a com- 
petitor, if at all. We are rapidly adopt- 
ing the motto of the Three Guardsmen, 
‘Each for all and all for each.’ May I 
express the hope that all life insurance 
men throughout the country may soon 
subscribe to that sentiment and prac- 
tice it.” 

On Self Supporting Basis. 

The Association is at a unique but} 
satisfactory point in its history where | 
it is self-supporting. Its official organ. 
supplies revenue for current expenses, 
and even the official proceedings 
brought in a net profit this year. 

From all along the line comes word 
of added interest in local associa- 
tions and increases in membership. At 
the recent meeting of the Executive 
Committee in New York, two new local 
bodies were reported and there is now 
under way a movement for launching 
a new association at Milwaukee. Wis- 
consin is an important State from an 
insurance standpoint, and there are 
special reasons why a local organiza- 
tion would be welcomed at that point. 

As an officer puts it: “It would be 
difficult to portray a more harmonious, 
effective working organization than the 
National Association of Life Under- 














I WANT YOU 


The vice-president of a very wealthy Middle West life 
insurance company is creating a personal staff of large 
producers; one or two from each State. Must show a record 
of two hundred thousand yearly and unquestioned 
references. Company operates from Coast to Coast. 
Splendid opportunity for future manayerial work. Address 
in confidence, PRODUCER, care of 
THe Eastern UnpDERWRITER, 105 William Street, 
New York City 








Louisiana National Life Assurance Society 
NEW ORLEANS, LA. 
THE LEADING COMPANY OF THE SOUTH 


LOUIS P. RICE, President HENRY KAHN, Secretary ALBERT BALDWIN, Jr., Treasurer 
SURPLUS TO POLICYHOLDERS OVER $800,000 
GOOD AGENCY CONTRACTS TO RIGHT PARTIES 
For further information, address 


HODGE WILSON, Supt. of Agents 








Big MONEY looks good to YOU 





Big BUSINESS looks better to ME 





Crack a-jack INSURANCE POLICIES look Best to the PUBLIC 





No happier COMBINATION ever exi ted. 

I bave been the TOP-NOTCH personal producer in the 
United States for many years. 

Hook up with a man that can DO things, because he is 
the ONLY fellow that can HELP you do IT. 


For further particulars apply, 
HENRY W. GENNERICH 
Room 204, 176 Federal Street 
BOSTON, MASS. 








COME AND PROSPER! 


Among the 15 largest American companies (excluding industrials), 
this is our 1909 ranking: First place in percentage of gain in 
insurance in force; third place in gain over 1908 in amount of paid- 
for new business. New business first quarter of 1910 far in excess 
of first quarter of 1909. Our agents are busy and prosperous— 
and are not driven by the Home Office. 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


SPRINGFIELD, MASS. 
INCORPORATED 1851 


F. C. SANBORN, Manager for Eastern Massachusetts, 31 Milk Street, Boston 








National Life Insurance CompanV 


MONTPELER, VERMONT 


Established in 1850 Operating in 37 States 


JOSEPH A. De BOER, President OSMAN D. CLARK, Secretary 

FRED A. HOWLAND, Vice-President H. M. CUTLER, Treasurer 

JAMES B. ESTEE, 2d Vice-President A. B. BISBEE, Medical Director 
C. E. MOULTON, Actuary 


This Company held January 1, 1910, and gained during the past decade: 


Assets................... $47,490,998.98................ Gain, 167% 
Liabilities ..............$41,661,130.12................ Gain, 162% 
RD. fay a0. 0 5.0 anna S 6,020,0608.86................ Gain, 211% 
rer $161,423,115.00................ Gain, 79% 


Absolute Security and Economy of Management 














READ THE EASTERN UNDERWRITER 
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May 5, 1910. 


THE EASTERN UNDERWRITER 





for $200,000 during 1910. 


His Adwertisement Paid 


Under date of February 4, 1910, a patron voluntarily writes us as follows: 


“It may interest youto know that through a series of advertisements in The 
Eastern Underwriter, I secured one agent who produced $471,000 of paid business 
during 1900; another who produced $127,000 during 1900 and who I am sure will pay 


©The space I bought from you produced the insurance I desired”’ 


If this has been his experience, why not yours? Rates furnished on request. 
Tue EaSTeRn UNDERWRITER, 105 William St., New York City 

















CHARGES UNTRUE. 





Kentucky Insurance Department After 
Searching Examination, Gives Citi- 
zens National Clean Bill. 





Following a searching examination of 
its affairs and especially of the charges 
utly made against its management, 


rece 
the Kentucky Insurance Department, 
licensed the Citizens National Life of 


Louisville, several days ago, Commis- 
sioner Bell declares the charges filed 
to be untrue. The Company has de- 
posited $101,850 with the State Treas- 
urer. It will begin writing policies 
about May 15th. 





PROMOTION EXPENSES LIMITED. 
McManus, Marshall & Strong Make 
Statement in Conection With 
National Ins. Co. of Dallas. 

The National Insurance Company re- 
cently incorporated under the laws of 
Texas, will have a capital of $100,000 

and a like amount of surplus. 

The organizers of the company are 
G. J. MeManus, of Dallas; John Mar- 
shall, of Whitesboro, now Speaker of 
the House of Representatives, and Ster- 
ling P. Strong, until recently superin- 
tendent of the Anti-Saloon League of 
Texas. 

It is the intention to make a special 
business of insuring the lives of total 
abstainers from alcoholic beverages, 
and a separate department will be con- 
ducted for this class, with the provision 
for a lower rate of premium than is 
charged in the general department. The 
regular legal reserve, Actuaries 4 per 
cent., as required by the laws of Texas 
will be maintained. 

Mr. McManus advises The Eastern 
Underwriter that they expect to com- 
plete the organization of the company 
by July 1, and, at the outside, not later 
than August 1. 

Stock Selling Expenses. 

As to the expenses involved in the 
sale of stock, Mr. McManus says that 
it has been agreed that the entire cost 
of launching the company, or placing 
it in readiness for business shall not 
be over per cent. of the total 
amount collected. In other words the 
total cost of securing $100,000 capital 
and $100,000 surplus—$200,000 all toid 
—will be not to exceed $15,000, which 
will allow the company to start busi- 
ness with a capital of $100,000 and not 
less than $85,000 net surplus. 

In these days of high and exorbitant 
promotion fees the action of McManus, 
Marshall & Strong in placing such a 
low organization expense limit is most 
commendable and indicates that per- 
sonal gain, or promotion fees is not the 
motive prompting the formation of the 
company. Mr. McManus says: 

“As to organization cost; when the 
purpose of the promoters of an insur- 
ance company is to distribute the stock 
as widely as possible so as to secure 
as large an insurance business as may 
be through the interest of the local 
stockholders scattered throughout the 
State, there must be considerable ex- 
penditure of time and money by those 
who go from place to place obtaining 
such widespread subscriptions. In our 
experience, upon presentation of this 
argument to any would-be subscriber, 
he sees immediately the wisdom of 
such a distribution and then the neces- 
sity for paying a reasonable compensa- 
tion for their time and expenses to 
those who so distribute subscriptions. 
We are the sole salesmen of the stock, 
have no agents, and are, therefore, sure 


1% 











that there will be no misrepresentation, 
and that each subscriber shall under- 
stand exactly what we are doing with 
his money.” 





SUPERVISOR FOR RELIANCE LIFE. 





Former Deputy Commissioner Bell of 
Tennessee, to Represent Com- 
pany in Illinois. 

Walter B. Bell, for some years past 
deputy insurance commissioner of Ten- 
nessee, has resigned to become super- 
visor of the Reliance Life of Pittsburg, 
for Illinois, with headquarters in 

Chicago. 





Securing More Space. 





The St. Paul building agency of the 
New England Mutual Life, Edward 8S. 
Allen, manager, has been compelled to 
secure additional office space and has 
obtained two adjoining rooms which 
gives it the entire fourth floor. 

Since taking charge of the agency, 
Mr. Allen has appointed quite a num- 
ber of agents who are producing com- 
mendable results, and others who give 
promise of developing into Al sales- 
men. Two recent additions are Frank 
S. Newkirk and George W. Tomes. 





$100,000 Policy. 





Loren B. Williamson, of Louisville, 
manager Aetna in Kentucky, closed a 
$100,000 policy a few days ago, the an- 
nual premium being $7,500. 





Approach in We sometimes meet a 

Soliciting. life insurance salesman 
who says there is little use in trying to 
insure men, particularly in large cities, 
because most of the people who have 
money to pay the premiums and the 
disposition to take policies are either 
already insured or nuts too hard for 
him to crack. Such a man has little 
knowledge of human nature or of the 
nermal growth in population of the 
average town or city, and the constant- 
ly increasing number of prospects; 
otherwise he would surely know that 
the increase in the amount of life in- 
surance placed from year to year rare- 
ly keeps pace with the growth in pop- 
ulation and the increase in subjects for 
insurance. The most effective way in 
which one writer with many years of 
suecessful experience goes about it is 
to take a particular point in his talk 
with a man, make that point the car- 
dinal point, and never get away from it. 
To illustrate: A man up in Vermont 
orce ‘wanted to sell a wagon. He knew 
it had superior springs, in fact he 
knew the wagon was right in every 
respect, but particularly strong in the 


springs, so he labored on the “spring” | 


question. To all points against his | 
wagon he would answer, “Why just} 
look at the springs.” It was the 


springs, the springs, the springs, that 
became the main point at issue. He 
finally sold the wagon for a good price 
and the purchaser was always satisfied 
because the wagon was O. K. and had 
such splendid springs. 

So in life insurance, take your 
“springs” and get at your work. Your 
customer will be as well satisfied with 
one good point as with thirty, although 
you have them all to offer. Do not con- 
fuse or embarrass him with half a 


dozen plans of insurance. By a few | 


questions you can easily learn the plan 
that is best adapted to his wants, 
needs, or inclinations, then select your 
table and—“Stick to the Springs.” 
New York Life Bulletin. 


FRATERNAL LEGAL DECISIONS 





SUSPENSION FROM MEMBERSHIP. 





Change of Occupation Upheld—Tenor 
of the Court’s Ruling. 





From the Insurance Green Bag, issued 
by George J. Kuebler and George R. 
Brown, attorneys of Chicago, we have 
received the following briefs covering 
decisions on fraternal insurance: 

Tender of Assessments Lapsed Mem- 
ber—Change of Occupation Upheid.— 


“The member joined the Order Dec. 
1895, In June 1904, the by-laws were re- 
vised prohibiting members in the occu- 
pation of brakemen on freight trains, 
and that ‘any member who engaged in 
a prohibited occupation shall forfeit all 
rights as a life benefit member, and his 
certificate shall thereby become abso- 
lutely null and void’ * * * ‘A life 
benefit member failing to pay his 
monthly dues and assessments within 
the month on the first day of which 
they are due shall stand suspended, 
without notice, from all rights of life 
benefit membership, etc.’ And that no 
benefit shall be paid to any member 
who stands suspended for any cause at 
the time of death. The insured died 
December, 1905. The order denied lia- 
bility on the ground that the member 
had forfeited his membership for non- 
payment of assessments. 
claimed that insured tendered the as- 
sessment in apt time, and that the 
proper officer authorized to receive it, 
refused to accept the same. 


“The suit in the lower court resulted 


in judgment for beneficiary which the 
Appellate Court of Indiana, Division 2, 
reversed with instructions. The court 
reviewed the evidence in the trial court 
briefly as follows: That the record 
keeper called at a place of business to 
collect dues from another member. In- 
sured was present and asked, ‘What are 
you going to do about me? You know 
I have gone. into the railroad service.’ 
That the record keeper replied that he 
did not know of the change of occupa- 
tion before; that the by-laws prohibited 
him under penalty to receive assess- 
ments from members in the railroad 
service; that he offered to take the 
money as a forwarding agent, and not 
Officially, and submit the same to the 
Supreme Record Keeper, etc. The court 
further say in part: ‘It is shown with- 
out contradiction that the assessment 
for the month of November 1905, and 
which the insured had the entire month 
in which to pay, including the 30th day 
of that month, was not paid. It appears 
too, without dispute that he was sus- 
pended on the first day of Dec. 1905, for 
failure to pay his dues; that he was 
notified in writing by the proper officer 
of said company of his suspension; and 
that after he received such notice, he 
conferred with his wife on the subject, 
and decided in view of the fact that he 
had insurance which he regarded as 
good if not better, concluded to drop the 
insurance in question.” * * * ‘As to 
waiver of tender, the cases go no fur- 
ther than to hold that a refusal in ad- 
(Continued on page 18.) 
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Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 


INSURANCE CO. 
_BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, 
equitable 


with a safe, 
contract 


FINANCIAL STATEMENT 
Assets Jan. 1, 1910,... 


$51,316,543.00 
47,050,672.15 
4,265,870.85 


Alfred D. Foster, President 
D. F. Appel, 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


Vice-President 


ALLEN, Manager 


220 Broadway, New York 
LATHROP E. 


BALDWIN, Manager 
Broadway, New York 


H. STRAUSS, General Agent 
00 Fifth Avenue, New York 
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E. IDE, President 


$23,626,018.63 


21,858,691.62 


Endowment 
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2,119,044.00 
1,767 ,327.11 


92,532.583.00 


Force. 2000 


The 50th Annual Report shows a 
in the amount of insurance in 


assets 


117.00 
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that 


were 


and over 


$655,149.17 was added to surplus ac- 
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POLICY CONTRACTS * | 


By Frederic H. Garrigues 


Mathematician of the Penn Mutual Life Insurance Company 


RE Aa ae 


(Continued from last week.) 


(6) A provision that the policy shail par- 
ticipate in the surplus of the company and 
that, beginning not later than the end of 
the third policy year, the company will an- 
nually determine and account for the por- 
tion of the divisible surplus accruing on the 
policy, and that the owner of the policy shall 
have the right each year to have the current 
dividend arising from such participation paid 
in cash and, if the policy shall provide other 
dividend options, it shall further provide that 
if the owner of the policy shall not elect 
any such other ‘options the dividend shall 
be paid in cash. This provision shall not 
be required in non-participating policies.” 

Some of the States forbid domestic com- 
panies to transact both participating and 
non-participating business, the law of New 
York being as follows: 

“Companies issuing participating policies 
not to do a non-participating business.—On 
and after the first day of January, nineteen 
hundred and seven, no domestic mutual life 
insurance corporation and no domestic stock 
life insurance corporation, hereafter issuing 
or professing to issue any participating poli- 
cies, shall issue any policies, except annu- 
ities, which do not by their terms give to 
the holders thereof full right to participate 
in the accumulations of said corporation as 
provided in this chapter. ‘This section shall 
net apply to paid-up or temporary and pure 
endowment insurance issued or granted in 
exchange for lapsed or surrendered policies.” 

The method of ascertainment and distribu- 
tion of surplus to policyholders is regulated 
in New York as follows: 

“Except as herein provided, every domestic 
life insurance corporation heretofore or here- 
after organized, whether incorporated by 
special act or under a general statute, any- 
thing in its charter or certificate of incor- 
poration or in such special act or general 
statute to the contrary notwithstanding, shall 
provide in every policy issued on or after 
the first day of January, nineteen hundred 
and seven, that the proportion of the sur- 
plus accruing upon said policy shall be ascer- 
tained and distributed annually and not 
otberwise. Upon the thirty-first day of De 
cember of each year, or as soon thereafter 
as may be practicable, every such corpora- 
tion shall well and truly ascertain the sur- 
plus earned by such corporation during sald 
year. After setting aside from such surplus 
such sums as may be required for the pay- 
ment of authorized dividends upon the capi- 
tal stock, if any, and such sums as may 
properly be held for account of existing de 
ferred dividend policies and for a contin- 
gency reserve not in excess of the amount 
prescribed in this article, every such cor- 
poration shall apportion the remaining sur- 
plus equitably to all other policies entitled 
to share therein. Except in the case of a 
term or an industrial policy, the share of 
surplus so apportioned in the case of a poll- 
ey issued on or after the first day of Jan- 
uary, nineteen hundred and seven, shall, at 
‘the option of the owner of the policy, be 
piyable in cash, or shall be applicable to 
the payment of any premium or premiums 
upon said policy or to the purchase of a 
j2id-up addition thereto or shall be permitted 
to accumulate to the credit of the policy 
at such rate of interest as shall be allowed 
by the company, and with such interest shall 
be payable upon the maturity of the policy 
or shall be withdrawable in cash by the owner 
of the policy ou any anniversary of the date 
of issue thereof. Such corporation may re- 
quire the owner of the policy to elect the 
manner in which said dividends shall be ap- 
plied as above provided by mailing a written 
notice of the amount of the said dividends 
and the options available as aforesaid in a 
sealed envelope in the manner required by 
the provisions of this chapter for notices of 
premium payments, and in case the owner 
shall fail to notify the company in writing 
of his election within three months after 
the date of the mailing of said notice, the 
surplus shall be applied by the company to 
the purchase of a paid-up addition to the 
sum insured. In the case of a term or in- 
dustrial policy issued on or after the first 
day of January, nineteen hundred and seven, 
the share of surplus so apportioned shall be 
payable to the owner of the policy in cash 
or shall be applicable to the payment of any 
premium or premiums upon said policy, or 
if so provided in the policy shall be permitted 
to acumulate to the credit of the policy at 
such rate of interest as shall be allowed by the 
company and in such case shall be payable 
upon the maturity or expiration of the poli- 
ey or shall be withdrawable in cash by the 
holder of the policy on any anniversary of 
the date of issue thereof. The dividends 
declared as aforesaid in the case of a policy 
issued on or after the first day of January, 
nineteen hundred ond seven, shall be pay- 
able respectively either upon the anniversary 
of the policy next after said thirty-first day 
of December or upon a day certain in the 
year following said date, according to the 
rules of the corporation or the terms of the 


*Second of a series of lectares delivered 
before the Central Branch of the Phila- 
delphia Y. M. C. A. April .15, 1910. 


policy, and upon the sole condition that the 
premium paymeuts for the policy year cur- 
rent upon said thirty-first day of December 
shall have been completed. 

“This section shall not apply to any stock 
life insurance corporation which on or after 
the first day of January, nineteen hundred 
and seven, shall transact and shall represent 
itself as transacting its business exclusively 
upon a non-mutual basis and shall after said 
date issue only non-participating policies. 
Nor shall this section apply to paid-up or 
temporary and pure endowment insurance is- 
sued or granted in exchange for lapsed or 
surrendered policies. A foreign life insur- 
ance corporation, which shall not provide in 
every participating policy issued or deliver- 
ed in this State on or after the first day of 
January, nineteen hundred and seven, that 
the proportion of the surplus accruing upon 
said policy shall be ascertained and distribut- 
ed annually and net otherwise, and which 
shall not ascertain and distribute the sur- 
plus accruing upon said policies annually 
either by providing for their payment in cash 
or their application to the paymyent of pre- 
miums or to the purchase of paid-up addi- 
tions or for their accumulation as above pro- 
vided in the case of domestic corporations, 
shall not be permitted to do business with- 
in this State.”’ 

Most 
at the end 


so-called dividends 


companies allow 
year, though a few 


of the first 


defer them until the end of the second. The 
misleading use of this word (dividend) has 
heretofore been commented upon, but it is 


well to emphasize the fact that the alleged 
dividends upon a life insurance contract are 
in no sense dividends of profit, but are the 
amounts paid by policyholders in excess of 
the cost of their insurance and should prop- 
erly be denominated abatements. The ma- 
jority of the companies at the present time 
allow dividends, so-called, on their new busti- 
ness, irrespective of whether or not sub- 
sequent premiums are paid. All participat- 
ing companies allow surplus in abatement 
of premiums. It may be used to. increase 
the amonnt insured to acenmulate at inter- | 
est. or to accelerate maturity, but if no} 
option is selected most States require the | 
dividend to be paid in eash, though a few 
provide that it shall be applied to the pur- 
chase of additional insurance. 

“(7) A provision that after three full years’ 
preminms have been paid the company: at! 
any time, while the policy is In force, will 
advance, on proper assignment of the policy 
and on the sole security thereof, at a speci- | 
fied rate of interest, 2 sum equal to, or at | 
the option of the owner of the policy, less | 
than, the reserve at the end of the current 
policy year on the policy and on any divi- 
dend additions thereto, specifying the mor- 
tality table and rate of interest adopted for 
computing snch reserve. less a sum not more 
than two and one-half per centum of the 
fmount insured by the policy and of any 
dividend additions thereto; and that the com- 
pany will deduct from such 'toan value any 
existing Indebtedness on the policy and any | 
unpaid balance of the preminm for the eur- | 
rent policy ,yvear, and may collect Interest fn | 
advance on’ the loan to the end of the enr- | 
rent policy year: which provision may fur- 
ther provide that such loan may be deferred 
for not exceeding six months after the ap- 
plication therefor is made. It shall be fur- 
ther stipulated in the policy that fallure to 
repay any such advance or to pay interest 
shall not avoid the policy unless the total 
Indehtedness thereon to the company shall 
eqnal or exceed such loan valne at the time 
of such failure nor until one month after 
notice shall have been mailed by the compa- 
ny to the last known address of the insured 
and of the assignee, if any. No condition 
other than as herein provided shall he ex 
acted as a prerequisite to any such advance 
This provision shall not he required in term 
inenra nces.”’ 

As originally proposed by the Committee 
of Fifteen, this provision did not permit 
nm company to defer the making of the loan. 
An official of one of the more conservative 
companies argued strongly for the option. 
stating that competition would not permit 
fn company to avail itself thereof except un- 
der the stress of compnision: that in the 
event of a severe panic it would prevent the 
foreed sale and eonsequent§ enerifice of 
seenrities, and might he of lasting henefit 
to the membership He was strongly op- 
posed by an Insurance commissioner, a 
prominent member of the Committee of Fif- 
teen, who, strangely enongh, advocated the | 
inclusion of this very feature when the stand- 
ard provisions were heing considered by the 
Tegislature of his State. The loan values 
ot one company are available after one year 
when the’ reserve exceeds $10 per thonsand 
A number of companies grant loans after 
two years’ preminms have heen paid, but the 
majority of the companies do not make loans 
until after the third year’s preminm has 
heen paid, that fs to say, during the third 
year and thereafter. Formerly, most com- 
panies granted loans on demand, and this 
is the present practice of practically all the | 
companies. There is a growing tendency, 





however, to reserve the right to defer lend- | 
This is 


ing for from one to six months. 


being adopted merely as a safeguard and 
with no intention of exercising the option 
except during a future financial depression. 
A majority of the companies lend at five 
per cent. interest, some at six per cent., and 


a few at an unspecified rate “‘not exceeding | 


six per cent.’ Nearly all the companies 
make loans for the full amount of the cash 
value, a small proportion lending but 9% 
per cent. thereof. In former years many 
companies made use of demand notes when 
granting loans, but this method is practi- 
cally obsolete, the present custom being to 
consider loans and premium lien notes as 
in the nature of advances or payments on 
account of the proceeds of the policies. 


Ceurt of the 
frem the decision 
the United States 


United States in an appeal 
of the Cireuit Court of 
for the Eastern District 


of Louisiana in the suit brought by the Board 


of Assessors of the Parish of Orleans, the 
city of New Orleans, et al, to compel com 
panies operating in Louisiana to pay a tax 
upon the amount of such loans. The Justice, 
in delivering the opinion of the Court, said 
ia part: 

“This is called a 
by what is called a note, which contains 
a promise to pay the money. But as the 
plaintiff never advances more than it is al- 
ready absolutely bound for under the policy, 
it has no.interest in creating a personal lia- 
bility, and, therefore, the contract on the 
face of the note goes on to provide that 
if the note is not paid when due it shall be 
extinguished automatically by the counter 
credit for what we have called the reserve 
value of the policy. In short, the claim of 
the policyholder on the one side, and of the 
company on the other, are brought into an 
account current by the very act that creates 
the latter. The so-called liability of the 
policyholder never exists as a personal lia- 
bility, it never is a debt, but is merely a 
deduction on account from the sum that the 
plaintiffs ultimately must pay. * * * In 
substance, it is extinet from the beginning. 
beeause, as was said by the Judge below, it 
is a payment, not a loan. * * ®* Instead 
of receiving an advance, the policyholder may 
draw upon the reserve value for a premium 
due, again giving a note, but the transac- 
tion is similar in legal characteristies to that 
which we have described.” 

Loans are now made, Tule, 


(Continued on page 22.) 


loan. It is represented 


as a without 








HARTFORD 


Life Insurance 
Company 


Chartered and doing business 
43 years 


Ask about the new 


Monthly Income Policy 


Easy to sell because best to BUY 


For agency contract address 


Second Vice-President 
Hartford, Conn, 














| UNEXCELLED IN 
| Favorable Mortality 


-——AND— 


| Economy of Management 


THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 


RELIANCE LIFE 


PITTSBURGH 


Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
lillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 
IOWA AND ALABAMA 





This | 
position has been sustained by the Supreme | 





OHIO, 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull Pres'dent. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 








This Company, with its more than fifty years 
| of successful and honorable practice, its solid 
| financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 


For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Maxss 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


| JOHN H. ROBINSON, General Agent for New York 
253 Broadway 





Local Fire and Life Agents can carry t 
from the start. 
Write to-day for particulars to 


FEDERAL CASUALTY CO., - 
Assets, $255,424.83 


MONEY MAKING POSSIBILITIES 


GET ACQUAINTED WITH OUR 
NEW HEALTH AND ACCIDENT POLICIES and the OPPORTUNITIES 
we have FOR DISTRICT AND LOCAL AGENTS 


We have some Choice Openings in New York and New Jersey. 


PETER PATTERSON, Secretary 


his line and will find it a money-maker 


DETROIT, MICHIGAN 
Surplus, $224,006.23 








CAPITAL $1,000,000 


Management. 





Georgia Life Insurance Company 
OF MACON, GA. 


(Now Organizing) 
W. E. SMALL, President 


LIFE AND CASUALTY INSURANCE 
Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 


SURPLUS $500,000 
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ASSISTANT" S RESPONSIBILITY. 





The assistant’s responsibility is one 
embracing each and every phase of our 
great business. It should begin with 
his loyalty to the company which he 
represents, and is not to be measured 
alone by the number of hours devoted 

~ its service. His responsibility em- 
braces a thorough knowledge of all rules 
connected with our business and how 
impart his knowledge to others. 
His loyalty should make him an en- 
thusiastie worker and teach him his 
obligations to the policyholder, the 
superintendent, as well as to the agents 
under his control. I believe loyalty to 
be one of the greatest factors in the 
development of an assistant superin- 
tendent. 

Our business to-day demands a man 
of rare qualities to meet all the require- 
ments of an assistant. He shouid pos- 
sess character, energy, ability and con- 
fidence, combined with a thorough know- 
ledge of human nature and an enthu- 
siastic love for the work he is engaged 
in. A man who has these qualities, and 
who displays them by a vigorous and 
steady canvass, with the consequent 
production of high-grade business, and 
who supports the company and his dis- 
trict in all movements for larger and 
better things, can feel that he has. met 
his responsibility. 

The assistant is confronted by such 
vital questions as a steady and satisfac- 
tory industrial and ordinary increase, 

duction of arrears, cutting down of 

ses, maintaining of 100 per cent. of 
llections, a favorable mortality, cou- 


te 


pled with our motto of 1910, “Greatest 
Efficiency, Increased Individual Pro- 
duction.” 


He can not consider that he has ful- 
filled his duty until he has advanced 
well beyond the starting point on a 
vigorous campaign to solve each of these 

estions. He is best qualified to make 
this advance when he has about him a 
well-trained staff of agents who can and 
will earry to a successful conclusion 
his well-thought-out plan.—W. A. Alex- 
ander in the Prudential Record. 





Caring for Transfers. 





The caring of the transfer is, and al- 
ways has been, a bone of contention be- 
tween superintendents, assistant super- 
intendents and agents. The loyal agent 
will aecept a transfer and take the 
viewpoint that it is the company’s busi- 

ss, and give it as careful and con- 
scientious attention as though he had 
written it himself. I am aware that the 
feeling is broadcast through the field 
that “My business is good business,” 
and there is a deplorable tendency to 
view with suspicion al transfers re- 
ceived. Now, this is not the spirit 
which ought to govern an agent’s ac- 
tion, and if everybody concerned would 
endeavor “to do as he would be done 

y” there would be much less cause for 
complaint, and in some cases it would 
avert a special-salary loss to some agent 
who could least afford it at the time. 
Every field man knows what a volume 

' meaning is contained in the last 
vords of that sentence. 

As to the method of caring for trans- 
fers, I will give briefly my system. As 
soon as a transfer is received, it is re- 
corded in a book kept especially for that 
purpose, in which all the data in con- 


nection with the same are ania 
noted. Then it is assigned to an agent, 
and the original promptly forwarded to 
the home office. 

The agent to whom the transfer is as- 
signed should promptly call upon the 
insured, explain that the business has 
been transferred to him, and that he is 
to be the collector in future; examine 
the premium books and make careful 
comparisons of all the data on book and 
policy and transfer. This little atten- 
tion on the part of the agent will ob- 
viate in a great measure correspondence 
and delay caused by errors, and will 
also impress the policyholder with the 
agent’s careful attention to detail, 
thereby inspiring confidence. 

Mr. Agent, always remember that 
courtesy—that cheapest and yet most 
valuable commodity—is always expected 
from every one in the employ of the 
company; also, that the purveyor of the 
bright smile groweth in wealth. 

It would also be well for the receiving 
agent to recollect that, if the address be 
incorrect, it would be courteous on his 
part to notify the sending district im- 
mediately, informing them of such fact, 
thereby conserving the policyholder’s 
interests and those of his brother agent. 

The inclination of the agent is to give 
more attention to transfers of old busi- 
ness and to handle new business with 
rather scant courtesy. Now, I want to 
impress upon the field man that trans- 
fers of new business are more profitable 





than those of old business, as there 1s 
always an opportunity of writing more 
business in a family newly insured. 

In closing, I would state that there 
are three commandments in connection 
with a transfer; first, loyalty to your 
company; second, protection of the 
policyholder’s interests; and, lastly, a 
square deal to your brother agent.— 
George A. Smith in the Prudential 
Record. 





Metropolitan Leaders. 





The leading superintendents of the 
Metropolitan in personal net ordinary 
issue for the first quarter of 1910 were: 


S. D. Bartlett, Boston; Samuel Plum, | 


Manhattan, N. Y.; W. H. Jones, Mem- 
phis; D. G. C. Sinclair, Murray Hill, N. 
Y.; Oliver Brown, Falls City, Ky.: C. J. 
Moran, Genesee, N. Y.; J. A. Saucier, 
Ville Marie, Can.; P. J. Kraus, Chicago 
North; H. H. Kay, Westmount, Can.; 
M. E. Block, Greensboro, N. C. 

The leaders for the month of March 
were: 

S. D. Bartlett, Boston: W. H. Jones, 
Memphis; P. J. Kraus, Chicago North: 
L. S. Bruenn. Knickerbocker, N. Y.; 
David Boyd, Syracuse; M. FE. Block, 
Greensboro; L. J. Regan, Pittsburgh 
South; G. B. Costin, Spartanburg, S. C.; | 
A. S. E. Kinsey, Allegheny; M. A. Simp- | 
son, Nashville. 





Of Interest to Assistants. 





The April 25 issue of the Prudential 
Record gives special reference to the 
work of the assistant. Tact, energy, 
supervision, perseverance and patience 
are mentioned as elements contribut- 
ing to success. In drilling or training 
the agent the following are mentioned 
as features which should not be over- 
looked: System, politeness, care of 
debit, study of policy forms, reduction 
of arrears, collections and applications, 
and quality of business. 








materially in securing business. 


our terms to agents. 


COLONIAL TRUST ELDG. 





WE WANT HUSTLERS IN PENNSYLVANIA AND DELAWARE 


Have excellent proposition to offer men of ability in these states. 
Leads furnished to our representatives from Home Office, aiding 


DISTRICT MANACERS WANTED 
Send for our Guaranteed Dividend Coupon Policy and 


READING MUTUAL LIFE INS. 


CO. 


READING, PA. 

















METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


The 
Metropolitan Life 
Insurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


~~ Of the People 
the Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1909 was: 
456 per day in Number of Claims Paid. 


6,535 per day in Number of Policies 
placed and paid for. 


$1,463, 755.00 per day in New Insurance 
placed and paid for. 


$183,403.75 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$132,172.72 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








T. WM. PEMBERTON, Ist Vice-President 


guaranteed, 
Assets December 31, 1909. 

Liabilities December 31, 1s 09. ; 
Insurance in Force December 31, 1909 
Total Payments to 





Policy holders since Organization 


J. G. WALKER. President 


W. L. T. ROGERSON, 2nd Vice-President 


E. D. HARRIS, Secretary 
ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 


Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company 
THE LARGEST AND STRONGEST Southern Life Insurance Company 
THE PIONEER Southern Industrial Life Insurance Company 
Its Policies are clear and definite in their provisions, and their values are absolutely 


$5 872,691.00 
4,312,406.32 
68,837 613.00 
9,820,412 40 











LIFE 





INSURANCE cOM PANY 


GOOD AGENCY CONTRACTS TO GOOD AGENTS 
APPLY TO HOME OFFICE, 178 DEVONSHIRE ST., BOSTON 
- or TO-— 
W. N. COMPTON, General Agent, 220 Broadway, New York 


FRANCIS MARSH, Mgr. for Eastern Mass., 40 Federal 5t., 
WHITE & FENWICK, State Agents, Union Bldg., 9 Clinton St., Newark, N. J. 


The Company issues the best and most liberal forms of Life, Endowmentand Term 
Policies, complying with the rigid requirements of the Massachusetts Laws 








Boston 











Lapses. 





Some agents profess to be at a loss 
to explain why so much business under 
their supervision lapses. The Gazette, 


published by the Union Life of Toronto, 
gives an explanation which, though 
brief, tells the story. Here it is: 

“The uncollected premiums of this 


week will be the arrears of next week. 
“The arrears of next week will be 
the lapses of the week after.” 
The way to avoid this undesirable 
and unprofitable condition of affairs is 
to keep up to date in collections. 


Ray Swackhamer has been appointed 
superintendent of the St. Catharines, 
Ontario, district of the Prudential. Mr. 
Swackhamer entered the service of the 
company as an agent at Elmira, Jan. 
15, 1903, and at the time of his promo- 
tion to the above position was an as- 
sistant at Montreal. 





Beauford McKinney has resigned as 
secretary of the International Life of 
St. Louis to become identified with the 
sales department of the American 


| Bankers Assurance Co. of St. Louis. 


We Want Optimistic 
“|zzers. 


Our Commission Contract with, 
GUARANTEED MONTHLY SA- 
LARY insures a Life Income. 
Our guaranteed Premium ke 
duction Coupon Policies are “HOT 
SELLERS,” and it is up to you 
to WRITE TO-DAY for choice 
Territory, if you want to get in 
on the “GROUND FLOOR.” We 
are now operating in Missouri, 
Illinois, Kansas, West Virginia, 
Arkansas, Georgia, Florida, Ala- 
bama, Mississippi, Texas, Okla 
homa, Tennessee, Kentucky, 
Idaho, Utah and Colorado. 


International Life 


Insurance Company 
Saint Louis, U. S. A. 














Col. Francis Peabody, president of 
the American Insurance Society died of 
pneumonia at his home “The Lindens,” 
in Danvers, Mass., on Friday of last 
week, aged 79 years, 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place of business 
105 William Street, New York City. 
B. F. Hadley, President; G. A. 
Watson, Secretary and Treasurer. 
The address of the officers is the office 
of this Telephone 2497 
John. 

Subscription Price 
Single copies, 15 cents. 

Entered as second-cl “ 
uary 4, 1907, at the Post Of at 
New York, N. Y., under the act of 
Congress of March 3, 1879. 


newspaper. 


$3.00 a year. 


ws matter Jan- 


EFFECTIVE PUBLICITY. 

A few weeks ago there appeared in 
the columns of The Eastern Under- 
writer an article giving “An Expert’s 
Views on Insurance Company Adver- 
tising” which attracted considerable 
attention. 

In this day scarcely a business man 
could be found to minimize the value 
of effective publicity, but it is a fact 
that insurance companies as a whole 
have given altogether too little consid- 
eration to this phase of the business. 

Is it possible for a company to be- 
come so well known as to feel warrant- 
ed in disregarding the assistance which 
may be obtained through judicious ad- 


vertising? A glance through the ad- 
vertising pages of the progressive 


magazines of to-day gives sufficient evi- 
dence to render a negative answer. We 
have before us a journal devoted to the 
iron, steel and machinery trade, which 
contains at least full page, regular ad- 
vertisements of the following: 

American Bridge Company. 

American Sheet & Tin Plate. 

American Steel & Wire Co. 

Carnegie Steel Company. 

Jones & Laughlin Steel Co. 

Lackawanna Steel Co. 

Mackintosh Hemphill & Co. 

Mesta Machine Company. 

Republic Iron & Steel Co. 

A large number of other well known 
corporations who purchase substantial 
space to advertise their products could 
named, but the above are known 
throughout the world. Why, then, do 
they advertise? Simply because it is 
necessary and profitable to do so. No 
other conclusion can be formed, be- 
cause these companies, and others of 
that have made the greatest 
progress during the past decade by ef- 
fecting economies, stopping leaks, etc. 
In fact it is said of one great corpora- 


be 


class, 


tion that the tremendous dividends 
now received by stockholders are de- 
rived from what was wasted a few 
years ago. It is reasonable therefore 
to assume that advertising pays, else 
it would be discontinued. 

3ut advertising does not, nor will 
it, pay unless it is handled in an in- 
telligent manner, and it is noteworthy 
that insurance companies are com- 
mencing to recognize this fact. Sev- 
eral offices which might be men- 


tioned have effective publicity depart- 
receiving value for 


ments and are 





money spent in this line. During 
the past few weeks two large progres- 
sive companies—Continental and Met- 
ropolitan Life—have secured experts 
to manage their literary or advertising 
departments. The Continental has 
brought a man here from the West, 
and the Metropolitan, as announced 
elsewhere, has secured the former head 
of the Literary Bureau of the New York 
State Republican Committee. 

That more will follow this course is a 
certainty. 





UNDERWRITING BRAINS RE- 
QUIRED. 


During the past six years several 
hundred life insurance companies have 
been organized, and a number are now 
in process of formation. The query 
arises as to their chances of success. 

If we are to judge these new ven- 
tures by the experience of the past, 
the prospect is not a very rosy one. 
Exclusive of companies organized with- 
in the past six years—for these have 
not yet passed the critical staze—the 
records show that only about twenty 
per cent. of the old line life companies 
launched the United States are in 
existence today. Four-fifths of the en- 
tire number have fallen by the wayside. 
This does not mean failure, as far as 
policyholders are concerned; for almost 


in 


all have gone out of business by the 
reinsurance route. But it does mean 
failure for stockholders, and inability, 


in four cases out of five, to make the 
venture a pronounced success. 

The companies struggling 
for have, in respects 
harder problems to solve than the ones 
that baffled their In- 
creased competition and new legislation 
have not tended to make the business 
more profitable. “Board contracts” and 
“specials” are no longer available. The 
“reforms” of the business have been in 
the interest of the policyholder, rather 
than the stockholder. The retiring pol- 
icyholder is not a source of profit, as in 
early days. 


new now 


success many 


predecessors. 


The most prolific cause of failure is, 
in a word, lack of underwriting ability. 
Few companies have started with insuf- 
ficient financial resources; and the few 
that have succeeded have 
because 


not done so 
backing. 
As a matter of fact the conspicuous ex- 


of unusual financial 


amples of life insurance success have, 
as a rule, not started with the prestige 


of great names, nor with large assets. 
Their success has been due to energy 


and genius in the underwriting depart- 
On the other hand, the most 
conspicuous failure, occuring some ten 
years ago in New York, was that of 
with large capital, backed 
and with men on its di- 
eminent in nearly every 
business imaginable, except that of life 
insurance. The Company lacked under- 
writing brains, and failed miserably. 


ment. 


a company 





by financiers, 


rectorate 


It appears to be harder to write busi- 
ness now than in former years. In 
1909 there were 17 companies that lapsed 
more business than they wrote. In 
1908, 24 f-ll behind in the 
amount in force. A thira 
of the companies showing these Josses 
have been in from to 60 
One of them is sixty years old 
and has shown a steady average loss 


companies 
of business 
business 34 


years. 


MR. HUGHES. 


It is thus, as we head this editorial, 
that we always think in our mind of 
the former counsel of the Armstrong 
Committee, for whether as Governor or 
as a public speaker urging upon the 
people of the State the principles of 
good government, it is the personality 
of the man which dignifies the office he 
occupies, rather than the prominence 
of the office which gives importance to 
the man. Since Mr. Hughes conducted 
the investigation of 1905 his career has 
naturally attracted the interest of in- 
surance men. 

Not always able to agree with him, 
yet far less able to agree with those 
who have constantly condemned him, 
we believe it can be truthfully said of 
Charles E. Hughes that no man of the 
present generation has rendered more 
faithful, more disinterested, more in- 
telligent and valuable service than has 
he to the people of this State and to 
the general cause of democratic gov- 
ernment; and further, that no other 
man in public life has more completely 
won the confidence of the people of the 
country, through his rugged honesty. 
his obvious sincerity of purpose and 
the self sacrificing and untiring zeal 
with which he has served the public 
welfare. Seeing clearly, studying care- 
fully, thinking sanely, in his own per- 
son he represents the best example of 
a worthy citizen, the highest type of a 
public servant. 

By no means the least patriotic of 
his acts is his recent acceptance of the 
exalted—but poorly paid—office of a 
Justice of the Supreme Court of the 
United States, at a time when, had he 
looked to his personal interests alone 


of about two millions a year, for the 
past seven years. 

But it is a harder task to write busi- 
ness for a new company than for one al- 
ready established. It means not merely 
conserving a business, but building 
one from the ground up. This requires 
underwriting genius of the highest or- 
der. Without the prestige of age and 
size, business must be written, and 
rapidly enough to put the company on 
a safe basis before the surplus is ex- 
hausted. It requires a man of unusual 
enerzy, ability and resourcefulness to 
accomplish such a task. Such men are 
few and far between. How many of 
the younz companies will be fortunaie 
enough to have such leaders? 


GOVERNOR CHARLES E. HUGHES. 


The selection by President Taft of 
Charles E. Hughes, Governor of New 
York State for an associate member of 
the United States Supreme Court, has 
been approved and it is expected that 
he will assume his new duties in Octo- 
ber next. 

This, of course, will remove him as 
a factor in legislation—insurance or 
otherwise—but his connection with 
laws governing insurance and the influ- 
ence he has exerted, will long be re- 
membered. 

There may be those among our read- 
ers who will not agree with the char- 
acter sketch of Governor Hughes ap- 
pearing elsewhere, but we believe it 
expresses the views of many who even 
two years ago thought his activities 
were inimical to their interests. 


and not been governed by the call to 
further public service, he might, with 
his present prestige and prominence, 
have become one of the leading advo. 
cates of the country and accumulated 
a fortune in a few years through the 
resumption by him of the practice of 
his profession. 

His action sets a salutary example of 
patriotism, and is on the same high 
standard which has always governed 
his public acts and his private life. 

Whether the insurance legislation for 
which he was responsible was sound 
in every detail, or whether it was noi 
(much of it was undoubtedly good and 
most of it stands well the test of time), 
we of New York can well rejoice that 
we have had Governor Hughes, can 
well congratulate the country at larg: 
that it is to be served on the Supreme 
Pench by Justice Hughes, and can for 
ourselves express our admiration of 
and respect for Mr. Hughes, the man. 





AMENDING SECTION 96. 
Bill Restricting Amount of Business 
Non-State Companies May Write 

in New York Prepared. 





Following a two-days’ conference of 
company executives and officials of the 
New York Insurance Department, a 
bill has been prepared amending Sec- 
tion 97 of the State laws. The change 
limits non-State as well as home com- 
panies in the amount of new business 
they may write. The new draft further 
“in effect, allows the New York Life, 
Mutual, Equitable, and other companies 
which are empowered under the pres- 
ent law to write a limit of $150,000,000 
in new business to issue annually a 
total of 10 per ct. more than their pre- 
vious year’s new business, but amounts 
in excess of $150,000,000 must be writ- 
ten at a reduced cost. The Metropoli- 
tan and Prudential may write $150,000,- 
000 of ordinary business, and more at 
a diminishing expense. No limit is 
placed in the amount of industrial 
business.” 





EQUITABLE SUITS SETTLED. 


Amicable Arrangements Terminate 
What Might Have Caused Heavy 
and Extended Litigation. 


Attorney-General O'Malley and Super- 
intendent of Insurance Hotchkiss have 
announced that the action brought in 
1905 against 43 directors of the Equitable 
Life Assurance Society, growing out of 
unprofitable leases and syndicate trans 
actions, had been settled. The settle- 
ment will result in the paying out by 
the Equitable to various interests of 
$4,025,000, most of which will be offset 
by increased property values and land 
acquired. It takes in the so-called Tur- 
ner loans and the litigation 
Mercantile Safe Deposit lease, Security 
Safe Deposit lease, syndicate transac- 


resulting, 


tions and annuity to Mrs. Annie B 
Hyde. 
In the Turner loans, Turner, the 


Equitable and the Mercantile Trust Com- 
pany figured George V. Turner was a 
clerk for the Mercantile, the loans con- 
cerned an irrigation scheme in Colorado 
and Kentucky lands. Many Equitable 
directors were implicated and complicat- 
ed law suits resulted. By the agree- 
ment the Kentucky lands are to be 
taken over by a new corporation under 
the control of the interests which con- 
trol the irrigation project. The Equita- 
ble is to pay out $2,750,000 to settle 
these obligations. 

The settlement, which resulted from 
the reaching of an agreement between 
the Society and the interests adverse to 
it, was effected by a special committee 
of policyholders’ directors. 
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FIRE INSURANCE DEPARTMENT 





WHAT WILL LIKELY FOLLOW ? 


Prevailing Opinion is that Organization 
Will Dissolve—Adoption of Graded 
Commisions Could Save It. 


Not since the days of the San Fran- 
cisco conflagration has the fire insur- 
ance situation in the East been as 
strained as it is at the present time, and 
company executives, field men and local 
agents are anxiously figuring as to what 
the developments of the early future are 
likely to be. 

The existing status was brought about 
through the announced withdrawal of 
several powerful companies from mem- 
bership in the Eastern Union and the 
decision of that body that unless ac- 
cessions to the membership roll, aggre- 
gating at least 65 per cent. of the pre- 
miums written in the territory, be not 
by June 25, the organization be 
declared dissolved. 

That additional companies will come 
into the fold under present regulations 
no one believes, and the opinion is gain- 
ing ground that the only means of at- 
tracting recruits will be the adoption of 
graded commissions and the enforce- 
ment of separation, such as has been 
in operation in the West for some five 
or six years, and has worked out most 
satisfactorily. While the payment of 
graded commissions would likely add 
four or five per cent. to the expense 
ratio, advocates of the plan insist that 
this would be more than counterbalanc- 
ed by resultant advantages. 

Lines Sharply Drawn. 

We have stated that the suggestion 
of paying graded conditions is growing 
in favor among executive officers of the 
East, and such is the case. That the 
idea is violently opposed by not a few 
managers, however, is likewise true. 
The line of demarkation between the 
two camps is sharply drawn, and the 
adoption of a compromise platform 
seems a remote possibility. 

What of the Future? 

Assuming, aS appears quite probable, 
that after sixteen years of existence the 
astern Union shall cease to be, what 
vill be the immediate and the ultimate 
effect of its passing away? This is the 
question that fire underwriters are 
anxiously asking themselves and one 
another, and are finding it difficult to 
satisfactorily answer. 

Let it be clearly understood that the 
Eastern Union companies from now on 
ire determined to secure and hold their 
share of preferred business. No 
longer will it be permitted of favored 
offices to get an undue percentage of 
this class of risks by virtue of paying 








a little extra commission for it. Be- 
cause of their financial strength, carry- 
ing capacity and concessions to their 
agents in various ways, the great Union 
companies feel that they should be 
given, not an undue, but a fair amount 
of the preferred business. This they 
have not had. On the contrary, by ad- 
hering to low commissions their pre- 
ferred risks have steadily left them for 
the higher paying offices, with the result 
that many of the Association compa- 
nies have far less of this desirable class 
ot business upon their books to-day than 
they had years ago, a condition their 
respective managers are resolved 
shall not continue longer. 

That the expense of conducting the 
fire insurance business is already too 
high, admits of no dispute, and Union 
company Officials are loath to add to it. 
If, however, the payment of still larger 
commissions is the only way of getting 
a fair share of the preferred risks upon 
their books, as seems to be the case, 
then the managers in question want to 
be free to adopt such a course if they 
so elect. 


WILL LEAVE NEW YORK. 


Gans Salvage Company to Give Up Its 
Wrecking Establishment in 
the Metropolis. 


After six years of strenuous effort 
the Gans Salvage Company of Chicago 
has decided to abandon the effort to es- 
tablish itself in New York City, and 
about July 1st will close its admirably 
equipped wrecking establishment here. 

Following a successful career in the 
West the Gans Salvage Company open- 
ed a branch in New York about 1905 
under the immediate supervision of the 
late John Howley. Soon thereafter Ed. 
Wile was placed in charge, continuing 
until January 1, 1909. when he resigned 
to handle the loss department of the 
Kelly and Fuller agency. Upon Mr. 
Wile’s retirement Leopold Gans assum- 
ed charge of affairs and has since so 
continued. The plant of the Gans Sal- 
vage Company is complete in every re- 
spect, and all work entrusted to the or- 
ganization has been admirably attend- 
ed to. It failed, however, to receive 
sufficient patronage to justify continu- 
ing in competition with the well in- 
trenched Underwriters Salvage Com- 
pany. 

When interviewed on the matter Mr. 
Gans promised to make a statement 
about June first. 





The Firemens of Newark has ap- 
pointed D. R. Simmons of Lansing, its 
State agent for Michigan. 





F. R. Thompson of Chicago, an- 
nounces his appointment as “general 
agent of the Equity Fire Insurance 
Company of Kansas City, Mo., for the 
Central Western States.” 


THE EASTERN UNDERWRITER 
DOUBLE DEALING 


ALLEGED 


ISSUING TWO SETS OF REPORTS. 


Serious Charge Lodged Against Com- 
pany Member of Suburban Fire 
Insurance Exchange. - 


To the Deviation Committee of the 
Suburban Fire Insurance Exchange of 
New York, has been referred for in- 
vestigation the serious charge that one 
of the membership companies has for 
some months past maintained two dis- 
tinct sets of daily reports, one of which 
has been sent the stamp clerk for ex- 
amination, the other going direct to the 
office files or being retained by the gen- 
eral agent. 

That double dealing of this sort 
should be practiced by a long establish- 
ed institution and one of high repute 
seems inconceivable, and in the inter- 
ests of common honesty it is to be 
hoped that the investigation committee 
will discover a proper explanation of 
the ugly charge. 

Up to Company Officials. 

In last week’s issue of The Eastern 
Underwriter we noted the fact that 
fully eleven thousand charges of alleged 
rule violations were before the Associa- 
tion for action, thus greatly congesting 
the work of Manager Reed. The reput- 
ed violations being in the main against 
certain rules, the wisdom of their re- 
tention or suspension has been referred 
by the executive committee of the or- 
ganization to the officials of the mem- 
bership companies for an expression of 
opinion. The final action of the execu- 
tive committee will be determined by 
the decision of the majority of the man- 
aging underwriters. The rules in ques- 


tion are those numbered 3, 19, 26, 39, 
40, 46, 48, 69, 71 and 72, and deal with 
electrical permits, use of gasolene, 
waiver of standard policy conditions, 
yard fixtures, alterations and repairs, 


mechanic’s privilege, work and material 
clause, pattern limitation clause, forms 
of policy, plans and diagrams, vacancy 
and unoccupancy privileges, risks un- 
der protection, etc. 

Recommended by Committee. 

The retention of the following are re- 
commended by the executive committee 
and it is probable their views will be 
concurred in by company officials gen- 
erally: Rule 19; permit 10 a, which re- 
quires the permission clause for use of 
electric lights and requires the inspection 
certificate of the National Board of Fire 
Underwriters, also Rules 3, 40, 48, 69 
and 72. 

There is still considerable feeling ex- 
hibited over the failure of the powers 
that be to deal effectively with the 
Staten Island offices that are maintain- 
ed by certain powerful companies in 
violation of Exchange requirements, and 
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‘also ofthe growing practice of the 
suburban agents with New York city 
offices, soliciting business all over the 
territory. 


Executive Committee Puzzled. 





A great deal of head-scratching was 
indulged in by members of the execu- 
tive committee of the Suburban Fire 
Insurance Exchange of New York on 
Tuesday, in an effort to satisfactorily 
fix the status of one of the Yonkers 
agents, who, it is claimed, is maintain- 
ing his office in violation of Exchange 
regulations. The agent does a large 
business ‘with a non-certified broker, 
and the relationship between the two is 
one the committeemen haven’t yet dis- 
covered. While one company. has with- 
drawn from the agency, others cling to 
it and seemingly have no thought of 
quitting. 


And Nebraska Agents Propose the 
Enactment of a Law to 
Secure Them. 


To end rate cutting in their field the 
local agents of Lincoln, Neb., propose 
the enactment of a law requiring fire 
nsurance companies to file rate sched- 
lies, setting forth the charges for prop- 
erty of certain standards throughout 
the entire State. 

PROGRAM IN PREPARATION. 
Details of Forthcoming Annual Meet- 
ing of New York State Agents 
Assn. Being Worked Out. 


While it has been decided to hold the 

ual convention of the New York 

of Local Fire Insur- 

ca during the month 

of June, the exact date has not yet been 
fixed upon. 

E. S. Hawley, chairman of the execu- 

e committee, ing out the 

ils of the program, which, it may 


be taken for granted, will be worthy 


is busy worl 





Small Town Business to be Sought. 
agency appointments 


Although 
; for the Standard Fire of 


thus far made 





Hartford have all been in the large 
cities, President Hewes says it must not 
be inferred from this that the Company 
is not to seek business in the smaller 

ters On the contrary, Mr. Hewes 
avers, the value of small town risks is 


fully appreciated, and as soon as the 
covered for the 
able representation will 
be sought at cities and towns of lesser 
importane 


lea line point are 


Standard, desir 


A final certificate of dissolution was 
filed last week by the Greenwich Mu- 
tual Fire Insurance Company at the 
office of the Secretary of State at Hart- 
ford, Conn 








San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT from 
funds largely supplied by head 


office in Liverpool 


Surplus, . << - @ 
Losses:Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 








U..S, Gash Assets, Dec. 31, 1909 $13,885,802.88 
5,119,180.30 
3,239,491.00 
1,427,290.00 
1,051,543.00 
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VAIL REMAINS PRESIDENT 


Directors of Dutchess Insurance Com- 
pany Act Concerning Criticisms of 
State. Insurance Department. 


Despite the severe strictures of his 
administration made by State Superin- 
tendent of Insurance Hotchkiss of New 
York, Lewis H. Vail continues as presi- 
dent of both the Dutchess Fire Insur- 
ance Company and its predecessor, the 
Dutchess Insurance Company of Pough- 
keepsie, though resigning as chairman 
of the Board of Directors of the latter 
corporation. 

At a special meeting of the trustees 
of the old Company held on Thursday, 
Allison Butts, attorney for the Board, 
made a lengthy statement explaining 
the condition of its affairs. He averred 
that all claims against the corporation 
growing out of the San Francisco con- 


“flagration had been settled several 
months ago, but that a number had 


been revived by an association called 
the Policyholders Adjustment Compa- 
ny, which charged fraud in the origi- 
nal adjustments. 

Put two other claims, Mr. 
clared, were on the books. 

The requests made by Superintend- 
ent Hotchkiss as summarized by Mr. 
3utts follow: 

1. That a statement and report of the 
assets and liabilities be filed with him 
not later than May 1, and that there- 
after quarterly reports be made. 

2. That Frank B. Lown and his asso- 
ciates surrender to the trustees certain 
moneys and now in his or 
their hands growing out of the Califor- 
nia settlements. 

3. That Lewis H. Vail pay to 


Butts de- 


securities 


the trus- 


tees any funds in his hands belonging 
to the trust fund. 
4. That Lewis H. Vail resign as 


chairman of the trustees and the man- 
agement of the trust be given to a com- 
mittee of three appointed or ap- 
proved by the superintendent. 


to be 











5. That all of the assets of the com 
pany, includ the assets in the hands 
of Frank B. Lown 1 Lewis H. Vail, 
be vested in the ‘ustees comprising 
such committee and they give a bond 
of indemnity. 

6. That the trusté determine 
whether they will itinue the suit for 
an accounti or di 1ue the same, 
and consent to the granting of an order 
turning the assets over to the insur- 


ance department for liquidation and 
settlement. 
The securities and moneys in the 


hands of Mr. 


graph 2 amour 


Lown referred to in para- 
t to about $85,000, and it 
is the surplus remaining after paying 
him the money paid out in purchase of 


the California claims. 


After hearing from Mr. Butts the 
trustees adopted the subjoined resolu- 
tions: 

Resolutions Adopted. 

After a discussion of the matter the 

following resolution was offered and 


unanimously passed: 
I. That the trustees by its committes 


hereinafter appointed, prepare, verify 
and file a statement as asked for in 
paragraph 1 of the memorandum from 
the superintendent of insurance dated 


April 22, 1910, and hereafter make the 
quarterly report asked for 

II. That a copy of Mr. Lown’s letter 
relating to the moneys and securities 
in his hands be furnished to the super- 
intendent with a statement that the 


trustees will take proper proceedings 
to have Mr. Lown made a party to the 
suit which has been brought for settle- 
ment of the affairs of the company, and 


to have the money paid into court 

II. That Mr. L. H. Vail pas 
the trustees all funds tn his-hands. as 
requested in paragraph 3 of the memo- 
randum. 

IV. That the resignation of L. H. 
Vail, as chairman of the trustees of the 
old company now here presented be ac- 
That such resignation is ac- 


over to 


oe pted 


cepted with regret and the trustees de- 
clare their full faith and confidence in 
the honesty and integrity of Mr. Yail. 

V. That Edward S. Atwater, Floy M. 


Johnston and I. R. Adriance be and 
hereby are appointed a committee with 
all the powers and duties of the trus- 
tees as a whole body, and to act for 
them in all matter pertaining to a set- 
tlement and distribution of the trust 
and to proceed with the suit which has 
been commenced as diligently as possi- 
ble to the end that a speedy settlement 
may be had. 

VI. Resolved that the trustees here- 
by elect to prosecute the suit for an ac- 
counting which has already been com- 
menced. 


May Quit Business. 

Among other stories is one to the 
effect that if Superintendent Hotchkiss 
forced his demands for President Vail’s 
resignation it might be decided to re- 
tire the Dutchess Fire. 





EDMUND GARDNER DEAD. 





Former General Agent of the Scottish 
Union & National Dies 
in Cincinnati. 


Edmund Gardner, of Hartford, Conn., 
well known in fire insurance circles, 
died Sunday in Cincinnati, O., after an 
illness of one week. He was 55 years 
cid. All of his business life has been 
given to the fire insurance business and 
he has held responsible positions with 
a number of companies. Much of his 
business career as an insurance man 
was in the West, but about fifteen 
years ago after some years ef import- 
ant service for the Sun Fire Office of 
London, he became connected with the 
Scottish Union & National Insurance 
Company of Edinburgh, and the Lion 
Fire Insurance Company of London, 
which had their headquarters in Hart- 
ford. For a time Mr. Gardner was the 
representative of these companies in 
Ohio, as special agent, but later he be- 
came general agent, with a much larger 
field, and spent the most of his time at 
the Hartford office. After che retire- 
ment from the Lion he remained with 
the Seottish, but about six years ago he 
left that company and since that time 
he has been an independent adjuster. 
For a time he’ had his headquarters in 
Pittsburg, Pa., but for the past three 
vears they have been at Cincinnati, al- 
though he has retained his résidence in 
Hurtford where his wife and two 
children, who survive him, live. An- 
other daughter, Mrs. G. §S. Osborne, 
lives in. Chicago. Mr. Gardner was well 
known and highly respected, and his 
long connection with fire insurance had 
made him many friends all over the 
country. The burial was in Cincinnati. 


Annual Meeting of Ohio Fire Prevention 
Association. 


At the annual meeting of the Ohio 
State Fire Prevention Association held 
at Columbus on Tuesday, in the Hotel 
Hartman and attended by nearly 100 
nembers, officers were elected as fol- 
lows: Thomas H. Smith, Dayton, of the 
\llemannia of Pittsburg, president; 
Charles B. Corey, Cleveland, Liverpool 
and London and Globe, vice-president; 
Mrs. S. C. Neff, Columbus, secretary and 
with the following Executive 
Committee: W. B. Goodwin, Columbus, 
ef the Aetna: F. F. Murray, Cincinnati, 
Nassau, New York: John M. New- 
Circinnati, Atlas of England; 
H. M. Brooks, of Springfield, Germania 
ef New York: John R. Martin, Cleve- 
land, Continental of New York: Charles 
Vonroe, Cincinnati, New York Tnder- 
writer and J. H. Clinton, Lebanon, 
Netional Union of Pennsylvania. 


treasurer, 


burger, 
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FOR A REDUCED FIRE WASTE. 
New Law Compeills County Attorneys 
Throughout Mississippi to Aid in 
Ferreting Out Incendiaries. 


Incendiary or suspicious fires in Mis- 
sisippi must now be -probed by the 
country attorneys, under the provisions 
of a law passed by the latest session of 
the State Legislature. 

Addressing the interested officials 
upon the subject Insurance Commission- 
er T. M. Henry says: 

“For your information, I beg to hand 
you herewith an inquiry addressed by 
this department to the Attorney-General 
relative to the County Attorney law, 
as the same affects this department, 
and his reply thereto. 

“In this connection, I would be 
thankful for any information coming 
into your possession relative to incen- 
diary or suspicious fires occurring in 
your county. Prompt and vigorous ac- 
tion on our parts in this respect, will 
do much to deter incendiarism, and 
prove most effective in securing the 
conviction of those charged with hand- 
ling fire carelessly or maliciously. 

“One of the beneficiary effects of this 
will be a reduction in the fire waste 
and a corresponding decrease in thé 
insurance rates. 

“In all measures looking to this end, 
I beg to assure you of the hearty co- 
operation of this department, and will 
always be thankful to you for any sug- 
zestions you have to make. If you have 
not been furnished with the County 
Attorney’s law, I will be glad to for- 
ward you one on request.” 





W. J. FREDERICK RESIGNS. 


1! Health Impells His Retirement As 
Manager of the Buffalo Board— 
A Capable Executive. 





Having impaired his health by too 
close application to work, W. J. 
Federick has resigned the management 
of the Buffalo Association of Fire Un- 
derwriters as of June first. 

Prior to going to Buffalo where he has 
heen for several vears, Mr. Frederick 
was secretary of the Underwriters As- 
sociation of New York State, and ‘be- 
fore that in turn was in the field as a 
special agent. Systematic and thor- 
oughly conscientious in his work, Mr. 
Frederick has served the Buffalo Board 
faithfullv. and it is to be hoped a com- 
plete rest will restore him to his 
wonted health. 





HOLDING FAST. 


Members of the Automobile Associa- 
tion Still Adhere to Con- 
ference Rates. 





Despite the withdrawal of the Com- 
mercial Union and the Palatine Insur- 
ance companies of London from mem- 
bership in the Automobile Association, 
there is no disposition on the part of 
the remaining offices to leave the or- 
ganization. All are holding fast to 
forms and rates and propose doing so 
unless conditions develop as to make 
their doing so impossible. 

Hold Up Bills for Insurance on Fire 

House. 





Bills agzregating $61.50, for $5,009 in- 
surance on fire denartment headquar- 
ters: $38.40 for $5.000 indemnity on the 
city hall,-and $44.30 as premium on §$2,- 
500 covering furniture and fixtures on 








WOULD BUY LOCAL AGENCY 





good-sized city. 





Advertiser seeks to purchase established local agency in a 
Correspondence confidential. 
**C,”’ care The Eastern Underwriter, 


105 William Street, New York. 


Address‘ 
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hose house were held up for further in. 
vestigation by the audit committee of 
the city council on Thursday last. In 
the opinion of the auditors the rate on 
the fire headquarters should be lower 
instead of higher than that charged on 
the city hall. 





EXCESS CHARGE OFF. 


“Pink-Slip” Penalty Now Wholly Re- 
moved from Buffalo—im- 
provements Effected. 


All essential improvements in the 
fire and water departments of Buffalo 
N. Y., demanded by the fire insurance 
interests some years ago having been 
made, the entire abolition of the “pink 
slip” charge has been authorized by the 
special committee of the Eastern 
Wnion, of which E. G. Richards, United 
States manager of the North British & 
Mercantile is chairman, appointed to 
deal with the situation. 





TO SUCCEED HARRIS. 


W. R. Prescott Mentioned as Next 
President of South-Eastern Un- 
derwriters Association. 


As successor to D. B. Harris of the 
Aachen & Munich in the presidency of 
the South Eastern Underwriters Asso- 
ciation, the name of W. R. Prescott, of 
Atlanta, associate southern manager of 
the Hartford Fire, is understood to be 
very favorably regarded. 


Ben Franklin’s Secretary. 








S. J. Cross, special agent for the 
Ben Franklin Insurance Co. of Pitts- 
burgh, has been elected secretary of 
the company succeeding the late W. A. 
Ford. 

Mr. Cross has been identified with 
the fire insurance business for over 30 
years, and prior to joining the service 
of the Pen Franklin four years ago was 
secretary of the Allegheny Fire. 


Stick to Two Per Cent. Rate. 





All Chicago agents of automobile 
writing companies. including represen- 
tatives of the Commercial Union and 
the Aetna, signed an agreement on 
Tuesday not to write any cars at less 
than a two per cent. rate, in view of 
the persistently heavy losses. 





“Fire Insurance From the Viewpoint of 
the Propertv-Owner.” 


The above is the somewhat extended 
title of a work newly from the press 
of the Intelligencer Publishing Com- 
pany, Philadelphia. The work is a sum- 
mary of a series of lectures delivered 
before the Tiniversity of Pennsylvania 
bv the late F. C. Oviatt, editor of the 
“Philadelphia Intelligencer,” and an 
unusually close and intelligent student 
of underwriting in its various branches 

Mr. Oviatt knew thoroughly whereof 
he spoke and within the covers of the 
book just issued, managed to review 
his comprehensive subject in a highly 
intelligent and decidedly interesting 
moenner. 





John A. Darwin has begun the organ- 
ization of the Georgia Insurance Cor- 
poration at Athens, Ga. Proposed cani- 
tal will be $500,000 and life and casualty 
business will be written. 

Determined to check in so far as it 
may, the patronizing of unauthor’zed 
insurance comnanies by property own- 
ers of Wisconsin. the Insurance Depart- 
ment of that State is 
averies asking leading insurers as to 
all business p'aced with outside in- 
stitutions during the past year. 

It is anticipated by the manazement 
of the Standard Fire. of Kéokuk, Towa 
that the new capital of the company 
will have been entirely paid in during 
the present vear. The purpose of getting 
the added funds is not so much for ex: 
tending operations as for increasinz the 
standing of the institution at home. 


sendinz out- 








ee 
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A SERIOUS PROBLEM, 


WOULD CHECK BAD PRACTICES. 
National Agents Association Consider- 
ing Ways and Means for Hold- 
ing Trust Business. 

The question of “Trust Lines and 
trokers,” referred to the Joint Confer- 
ence Committee by the Mid-year Con- 
ference is now engaging the attention 
of Chairman A. W. Neale and his asso- 
ciates. The committee is considering 
the various questions which have been 
presented to it, with a view to meeting 
with the companies later on to consider 
the whole situation. It expects to re- 
port some definite suggestions for ac- 

tion at the Chicago convention. 

In response to a request from the 
Bulletin, Chairman Neale furnishes the 
following statement in regard to the 
situation: 

“It is evident that the companies 
themselves are disquieted because the 
brokers who secure business from local 
agents by illegitimate means, are placing 
an increasing volume with unauthorized 
companies and thus making a material 
inroad upon the income of the compan- 
ies aS well as that of the agents. The 
broker question thus becomes an ex- 
tremely live one among companies, as 
it long has been among agents. 

“The outlining of a plan or plans that 
will be fair to the property owner, 
agent, companies and broker, is felt to 
be a difficult proposition and the com- 
mittee must have the advice and support 

agents from all parts of the country, 
f it is to be successful. The harmoniz- 

g of the material differences between 
the parties in interest is greatly compli- 
ited by the differing conditions, 
throughout the country, and the lack of 
niformity in the statutes of the states 
elating to fire insurance. 

“The indications are that the Agency 
Companies will generally welcome any 
easonable and practicable plan that 

y be suggested by our Association 
hrough its committee, and it is import- 

that the agents generally concen- 

ite their minds upon this most im- 
portant proposition and promptly give 
the committee the benefit of their views. 

“Some of the suggestions that have 
lready reached the committee are as 
ollows, and it would be well for those 
interested to give their views upon 
them, and if they believe that something 
else and better should be considered, ex- 
press themselves clearly in that direc- 
tion, 


What of the 








Proposed Information 


Bureau? 

“The establishment of an Information 
Bureau in New York City, and possibly 
in Chicago, which would place the 
agents as close to the companies and 
trust-syndicate lines as the brokers with 
whom we have to compete, appeals to a 
onsiderable number, although all recog- 
nize the difficulties of operating such a 
bureau to the satisfaction of the entire 
agency force of the country. 

“How could such an office be organ- 
zed? How could it be maintained? 
What should be the scope of its opera- 
tions? Could it be made self-support- 
ing? If so, how? If it could not be 


suggested for its support? 
Pass Stricter Surplus Line Laws. 
“As a help toward a better control 
of illegitimate brokerage, stricter sur- 
plus laws have been suggested, and in 
yme states it is proposed that the prop- 
erty owner who places his business in 
unauthorized companies shall pay a tax 
it least equal to the charges of all kinds 
imposed by the state upon the compan- 
ies authorized to do business therein. 
“All agree that agents should receive 
notification of proposed or _ possible 
changes in rates as promptly as do the 
brokers. Perhaps all that we need on 
this head is instances where brokers 
have been given the advantage in this 
matter and suggestions how to stop such 
practices. If the legislation of the Na- 
tional Association was lived up to and 


the agreements between it and the com- 
panies carried out, the evils of the bro- 
kerage business would be greatly re- 
duced. 
Company Agreement Not 
Lived Up To. 
“For instance, members and the com- 
panies agree to accept no part of a risk 
unless satisfied that the entire line is 
placed in accordance with local condi- 
tions. It is evident that this agreement 
is overlooked or ignored in many cases, 
and how best to enforce this rule and 
agreement is an important question. 
“Should the broker be required to} 
make an affidavit in the case of each | 
risk covering this point, or would it be | 
satisfactory to have a broker make one | 
affidavit covering all his business, and | 
should we attempt to handle these affi- 
davits as an Association or ask the 
Companies to do it for us? Possibly, 
something better than this can be de- 
vised for stopping this leak. While the 
problem is a great one, it does not seem 
beyond solution. The great city of New 
York is well controlled and very few 
abuses exist there. Why should not 
similar conditions be possible elsewhere? 
“Another idea in the minds of some is 
that a division between the Agency and 
Brokerage companies must be made be- 
fore satisfactory conditions can prevail. 
On one side the Agency company and 
their agents and on the other the 
Brokerage companies and their brokers. 


Always 








Is it the opinion of agents that such a Assets...... 


division is necessary and advisable; and 
if so, should we move in this direction 
at this time?” 

Chairman Neale is very anxious to| 
have suggestions from the members of | 
the association and Bulletin readers, in | 
regard to the whole question, and in do- | 
ing so he says that agents are requested | 
not to limit their consideration to th 
suggestions made in the above state- 
ment, but to give the Committee any 
ideas of their own which they think will 
be for the benefit of all concerned. He 
says, “It is the agent’s business as much 
as that of the committee, and each loca! 
man should give his time and serious 
thought to the matter and communicate 
with the chairman without delay.” 

For the benefit of those who desire to 
communicate with Chairman A. W. 
Neale, the Bulletin would state that his 
address is 701 Park Building, Cleveland, 
Ohio.—“American Agency Bulletin.” 





Would Collect from Crane & Co. 





In an unguarded moment the Atlanta 
Shipping Company of Somerset, Mass., 
accepted policies aggregating $7,500 
from W. H. Crane & Company. of 
London, England, promotors of a series 
of fake Lloyd associations, through 
Robert Van Iderstein, a lawyer of New 
York city. The shipping company is 
now seeking to collect on a loss under 
the policies. 





To recover $80,000 reputed to have 
been drawn against the balances of the 
old Phenix Insurance Company of 
Brooklyn, for the personal use of its 
former president, the late George P. 
Sheldon, is the purpose of actions 
brought against the Chatham Bank and 
Carter, Wilder and Company, of New 
York, by the Fidelity-Phenix Insurance 
Company. 





Greatly benefited by the outing Cecil 
F. Shallcross, manager of the Royal 
Insurance Company, returned to New 
York on Saturday last after a trip 
along the Mediterranean as far as 
Cairo, Egypt, with stops at Naples and 
other points in Italy. 





H. P. Gibson has been elected assis- 
tant secretary of the Imperial Fire, of 
Denver, Colo. For some time past he 
has been special agent and examiner for 
the Company. 
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Executive Offices - - - 


GRINNELL AUTOMATIC SPRINKLERS | 


STEAM AND HOT WATER HEATING AND POWER PIPING 


GENERAL FIRE EXTINGUISHER COMPANY 


| 
| 
ee 
| 
| 
| 


Provipence, R. I. 











84 WILLIAM STREET 





HUDSON UNDERWRITERS 


COMPOSED OF 
Lumber Insurance Company of New York 
AND 


Adirondack Fire Insurance Company 


NEW YORK 











Established 1836. 


Richmond Ins. Co. of New York 


entnek names $285,228.70 


Surplus to Policyholders.. . 


. . $246,042.94 


JOHN E. KING, GENERAL AGENT, 


(35 WILLIAM STREET, 


NEW YORK 








TWO HUNDRED AND FIRST YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 


Agents Wanted at Unrepresented Points 














WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


———— 
UNITED STATES BRANCH 
January 1, 1910 
DRG. 4, sasncnseoteds 
Surplus in U.8..... 
HON. GEO. A. COX, President 


W. R. BROCK & JOHN HOSKIN, K.C., LL.D | 
Vice Presidents 


B. H. MEIKLE, General Manager 


.. $2,377,303 37 


3 
830,268.07 





The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs for 
Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL SERVICE 
EXECUTIVE OFFICE 
19 Barclay Street, New York 


AGENCIES 
178 Devonshire Street, 
161-163 Randolph Street, 
1309 Traction Building, 
731 Wabash Building Pittsburg, Pa 
O08 Dwight Building, Kansas City, Mo 
915 Postal Building, San Francisco. Cal 
326 Central Building, Seattle, Wash 
Utica Fire Alarm Telegraph Co., 
Itiea, N. Y 
The Northern Electric & Mfg. Co., Ltd., 
Montreal, Can 
General Fire Appliances Co., Ltd., 
Johannesburg, South Africa 
Colonial Trading Co., Ancon: 
Canal Zone, Panama 
F. P. Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 


joston, Mass 
Chicago, I'l 
Cincinnati, O 











VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 

















Once the German American of Pitts- | 
burg be licensed in Louisiana, to which | 
it has applied for admission, Harry S. 
Kaufman, Ltd., of New Orleans, will be | 
given its general agency for the State. | 


ORGANIZED 1865. 


Virginia State Insurance Co., Of Richmond 


ASSETS 
Surplus to Policyholders ... 


GEO. L. CHRISTIAN, Pres. 





seonsestecoeessoecs ...- $887,903.00 


317,975.00 


ROBERT LECKY, Jr., V. "res. & Secy 





FIRE ASSOCIATION 


Organised 1817 Incorporated 1820. 


Cash Capital, $500,000, Assets, $7,301,261.56, 

T. kh. Conderman, Vice-Pres. 
M. G. Garricues, Sec. and Treas. 

R.N. Kelly, Jr., Asst. Sec. and Treas. 


E. 0. Irwin, Pres. 





Or 


PHILADELPHIA fF A 
Office: Company’s Building, 407-409 Walnut St. 


Charter Pepetual, 


18lz 








STRENGTHENING G RESERVES. 


PREPARING FOR HEAVY DRAIN. 








Report of New York Insurance Depart- 
ment Presents Interesting Figures 
Concerning Fire Companies. 





A summary of the business of fire, 
fire-marine and marine insurance com- 
panies operating in New York during 
1909 contained in Part I of the annual 
report of the State Insurance Depart- 
ment, made public on Monday by Super- 
intendent of Insurance Hotchkiss, 
shows that at the close of the year the 
188 fire, fire-marine and marine insur- 
ance companies doing business in New 
York were possessed of $542,062,613 of 
admitted assets, not including assets 
held abroad, nor premium notes of mu- 
tual companies. This is an increase of 
more than $52,000,000 as compared with 
the financial returns of the above com- 
panies for 1908. The liabilities of these 
companies excepting scrip and capital 
were $295,795,147, an increase of some 
$19,000,000 over those of the preceding 
year. The total income was $317,298,034 
and disbursements $275,109,876, an in- 
crease as compared with 1908 of about 
$24,000,000 in income, and a decrease of 
nearly $2,000,000 in disbursements. Pre- 
mium receipts increased about $19,000,- 
000, while losses paid decreased $9,000,- 
000. The unpaid losses show a slight 
increase over 1908. The total amount of 
insurance in force at the end of 1909 
was nearly $41,000,000,000, an increase 
over the previous year of about $4,000,- 
000,000. 

The National Convention of Insurance 
Commissioners at their convention held 
at Colorado Springs in August, 1909, 
adopted an underwriting and invest- 
ment exhibit which was embodied in 
the fire and marine statement blank for 
that year. The total result of the com- 
panies’ underwriting and investment 
returns shows that the 188 fire, fire- 
marine and marine insurance companies 
reporting to this department for the 
year bags made an underwriting gain of 
$22,589,899. The gain from investments 
of ons companies was $26,728,228, total 
$49,318,127, from which must be de- 
ducted a loss in surplus of $21,912,817, 
on account of dividends paid, changes in 
special reserves and balance of remit- 
tances to and from home offices of for- 
eign fire and marine companies of other 
countries, making the total net gain in 
surplus for the year $27,405,310. 

The fire companies wrote in the State 
of New York during 1909 $5,378,756,810 
of insurance, an increase of about $460,- 
000,000 over the previous year. The ex- 
cess of fire premiums received over fire 
losses incurred and estimated expenses 
on New York State business for the year 


was $8,625,491 and is classified as fol- 
lows: 
New York State Companies. . $2,869,612 


3,194,968 


Foreign Cos. U. S. et . 2,560,911 
The marine and inland risks written 


in this State during 1909 by fire and fire- 


NEW YORK FIRE 
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marine soning show an increase ot | 
nearly $60,000,000 over those of 1908. | 

It would appear that the year just | 
passed proved a favorable one to the | 
companies and shows that they are| 
again building up their reserve funds | 
against the time when they may be | 
called upon to meet and pay losses of | 
perhaps as great magnitude as those of | 
the California conflagration of 1906. 
While the fire waste for the year 1909 
was not as large as that of the previous 
year, it is still enormous, being in great 
measure due to faulty construction of 
buildings, inadequate water supplies, 
earelessness and criminality. Proper 
building requirements, especially in the 
smaller cities of the country, strictly en- 
forced, would without question prove an 
important factor in reducing the exces- 
sive destruction of property by fire, 
which is estimated for 1909 at about 
$200,000,000. 


STRENGTHING ITs SERVICE. 





Additions to Albany’s Fire 
ing Facilities—Admirable 
Alarm Service. 


Fight- 





Speaking recently of the fire fighting | 
service of Albany, N. Y., Edward B. Can-| 
tine, commissioner of public safety for | 
the city, gave a resume of the work ac-| 
complished in the past ten years; he| 
also told of the erection of a new house | 
for steamer No. 5, of the re-building of) 
several engines at a cost of $12121, and | 
of the installing of the new aerial | 
truck for truck No. 2 on Clinton ave-| 
nue. He spoke of the three-horse hitch | 
placed on a number of steamers and of} 
the new combination chemical wagons | 
added to the bureau. 

Mr. Cantine likewise discussed at| 
length the new fire alarm bureau !o-| 
cated in the City building, which is/| 
regarded as the finest in the country. | 
He told how the system was operated 
from the time a citizen pulled the hook | 
in the fire alarm box up to the time) 
the apparatus started out into the} 
street. He said that the inventory of| 
the valuation of the department prop | 
erty placed it at $469,953, and that a/| 
new truck house was now assured. An | 
additional steamer company and appa- 
ratus will probably be added to the | 
bureau. The yearly salaries paid by| 
the bureau to the firemen of the de- 
partment amount to $142,220, by which 
it will be seen, said the commissioner. 
that the city has invested nearly half 
a million dollars in fixed charges and 
$142 220 in yearly salaries for fire pro- 
tection. To this may be added the cost 
of repairs and the general maintenance 
of the department, which amounts to 
$32 344, making a total cost of $174,564 
per annum for maintenance. 

In conclusion Commissioner Cantine 
stated that Albany had been particular- 
lv fortunate in its fire loss, considering 
the fact that many of the streets were 
narrow and that much of the property 
was old. The total amount of the fire 
loss from Nov. 1, 1908, to June 1, 1909, 
was $83,501.82, and he expressed the 
hope that the city mav have a con- 
tnuance of this good luck. 


INSURANCE STOCKS. 


(Quotations furnished by E. 8. BAILEY, Broker, 66 Broadway, New York City) 

DIVIDENDS Bid | Asked 

COMPANIES CAPITAL Approx. When price | price 
Anni. Div. Payable per ct. | per ct. 

City of New York... $500,000 10 Q 200 205 
Common wealth 500.000 10 Tad B15 “6 
Continental . 2 00,000 70 Jad 960 970 
Empire City .. 200,000 8 JaJ 125 140 
Fidelity-Phenix ‘ 2,500,000 Vv Vv OW) 300 
German Alliance oe 400,000 15 J&J 275 300 
German-American 1,500,000 30 sad 570 575 
Germania ($50) 1,000,000 15 J AT 2) 300 
Glens Falls ($10).. 200,000 30 JI aJ 1500 aa 
Globe & Rutgers. 400,000 10) Q 470 * 
Hanover ($50). 1,000,000 10 Tad 1f*) 205 
Home.. 3,000,000 30 J & J 605 705 
Nassau ($5 50}. 200,000 10 Jad 165 175 
Niagara ($50) 1,000,000 20 Jad 40) 315 
North River ($25) 350,000 10 A & O 155 165 
Pacific ($25) 200,000 6 TAJ 135 145 
Peter Cooper ($25) : 150,000 6 Tad mW) 105 
Stuyvesant . 400,000 10 JI&aJ 155 160 
United States (3 25). 250,000 Vv Vv 60 70 
Westchester ($10) .....- 400,000 35 FaaA 455 room 
Williamsburg City ($50) . 250,000 20 Tad 400 410 


V No Information. Q Quarterly. 








Established 1864 


EK. S. 


66 BROADWAY ; ‘ 





BAILEY 


——DEALER IN—— 


Fire Insurance Stocks ‘‘A Specialty” 


2817 Rect 





Teleph 


NEW YORK 








WOOD BROTHERS & COMSTOCK 
GENERAL AGENTS 


REPRESENTING 


ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 


GEORGIA HOME INSURANGE 


CO., of Georgia. 


HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsylvania. 
WESTERN RESERVE INSURANCE GO., of Ohie 





100 WILLIAM STREET - - - - 


New York 





New Jersey Office: ENGLEWOOD, N. J. 


LARGE LINES ACCEPTED AND 


MYRON W. ROBINSON 


Representing the following companies for 
the suburban territory of New Jersey; 


Phoenix of England ; Svea of Sweden; Pittsburg Underwriters, Girard of Pa. ; 


Insurance Company of North America, and Boston, Mass. 


New York City Office: MILLS BLDG. 


LIBERAL COMMISSIONS PAID 











Calumet Insurance Company 
CHICAGO 








A PECULIAR ACCIDENT. 

Fire Caused in Match Manufacturing 
Plant Through Falling Water 
Tank. 

One of the most novel causes for 
serious fire ever recorded, happened in 
St. Louis, Mo., early last week, when a 
portion of the one-story brick build- 
ing on De Kalb street, owned and 
occuped by the Diamond Match Com-| 
pany as a warehouse for the storage 
of matches in boxes, and in small part 
occupied by the American Manufac- 
turing Company for the storage of bail- 

ing bonds, was seriously damaged. 

The destruction occurred through 
the collapse of the wooden tank on the 
roof. In falling it broke the service 
pipes thus rendering useless the sprink- 
ler system, and, crashing through the 
roof, igniting a supply of matches. In 
the resulting blaze the stock suffered 
an 80 per cent. damage while the 
building was injured about 50 per cent. | 


Insurance on the stock aggregates 
$56,000, carried in the following com- 
panies: Hartford, $5,000; Palatine, $3, | 
000; National Union, $2,500; Hartford, 
$5,000; Norwich Union, $3000; Pacific, | 
$4,000; North River, $2,500; Williams- | 
burg City, $2,500; German, $6,000: | 
Royal, $5,000; Insurance Underwriters, | 
$2,500; Fidelity, $5,000; Hamburg 
Bremen, $5,000; Nassan, $2,500; North | 
British and Mercantile, $2,500. 

Insurance of $10,000 is carried upon} 
the building. 








To Have $1,000,000 Capital? 





The Security Fire of New Haven, is 
credited with the purpose of increasing 
its capital to an even million dollars. 


THE LEADING FIRE COMPANY 
OF THE WORLD 





[of Liverpool England. | 











READ we 
THE EASTERN UNDERWRITER 


A Weekly Journal Which Helps the Ageni 
PRICE $3 PER YEAR 


Address, 105 WILLIAM STREET 
NEW YORK CITY 





| “In Life’s More Low But Happier Way.” 





J. G. Beath, tiring of the strenuous 
life of a special agent, has resigned his 
field position with the New Brunswick 
Wire, and gone into chicken raising at 
Atco, N. J, 
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NEGLIGENCE OF BROKERS. 





United States Court Defines a Point of 
Wide interest to Companies and 
Middle-Men. 





In deciding the case of Fries-Breslin 
Company vs. William Bergen and John 
A. Snyder, before it on appeal recently 
the United States Circuit Court, Third 
Cireuit, laid down certain principles 
that should be of wide interest tu 
brokers and managing underwriters. 

As reported in the “Insurance Law 
Journal” the court summarizes the case 
thus: 

Negligence of Brokers—What Con- 

stitutes. 

“Plaintiff gave the defendants, a firm 
of insurance brokers, general authority 
to keep their plant covered with proper 
insurance. Their instructions were ‘to 
get us good insurance and at the best 
rate they could get.’ The premiums were 
paid to the defendants, who in tura 
liquidated them with the companies, 
and policies were issued by many com- 
panies, but all remained in the posession 
of the defendants and under their con- 
trol. This condition existed for nine 
vears. In 1902 the president of the plain- 
tiff company told the defendants that 
the plaintiff ‘had placed a mortgage oa 
he place; that they had placed a mort- 
cage of $50,000 on the entire plant.’ He 
took the policies to have the rider at- 
tached, ‘Loss, if any, payable to said 
mortgages as his interest mizht ap- 
pear.’ A year later, when a second mort- 
gage was obtained, he told the defend- 
ants that the company ‘had placed an- 
other mortgage, the same as the first 
one, but that the mortgagee did not 
want any policy; they said that was all 
right.’ This was all the information the 
defendants had relative to the mort- 
gage which proved to cover both real 
estate and chattels, and they permitted 
the policies to stand without change. 

“Held:—Evidence not sufficient to 
charge defendants with negligence. 

Duties of Fire Insurance Brokers. 

“Fire insurance brokers, when given 
eneral authority, must place and keep 
placed such insurance as they are in- 
structed to secure on the property of 
the plaintiff, in reputable companies of 
good standing and at reasonable rates 
and for that purpose they are agents 
of the assured. They need not, as the 
policies are in writing, specially inform 
the assured as to the stipulations and 
onditions contained in the policies or 
et forth their meannzg in the absence 
of a request so to do.” 

From the court’s review of the case 

cull the following: 

“Suit in the court below was brought 
by the plaintiff in error, or corporation 
of the State of New Jersey, against the 
defendants, citizens of the State of 
Pennsylvania, to recover damages al- 
leged to have been incurred by reason 
of defendant's negligence in the per- 
formance of their undertaking with the 
plaintiff to keep its property safely in- 
sured. The case was submitted to the 
jury and resulted in a veridct in favor 
of the plaintiff. At the close of the evi- 
dence, the defendants requested the 
court to charge the jury that the ver- 
dict must be for the defendants. This 
was refused by the court, and, after the 
verdict under the Pennsylvania Practice 
Act of 1905, the defendants requested 
the court to have all evidence taken 
upon the trial duly certified and filed, 
so as to become part of the record and 
moved for judgment non obstante vere- 


‘ 


dicto. This motion was granted by the 
court below and judgment accordingly | 
entered for the defendants, notwith- 
standing the verdict. To this judgment | 
this writ of error has been sued out by | 
the plaintiff below. 
“It is insisted, however, by the plain-| 
tiff in error, that it was the duty of the} 
defendants under their general under- 
taking as insurance brokers, to special- | 
ly notify plaintiff in error of this con:ti-| 
tion of the policy in regard to chatral | 
mortgages referred to including therem | 
both real and personal property. This | 
statement of claim contains no distinct 
charge of negligence on tnis zroun%, | 
the only reference thereto being as fol- 
‘ows: The plaintiff moreover avers that 
it had no knowledge of the terms and 
conditions of said insurance policies, | 
but acted on the sole advice of said de | 
fendents, who were acting as its skilled 
insurance agents or brokers.’ ” 





Liberal Writers! 

As an evidence of the strife on 
among the big fire insurance compan- 
ies for building lines on desirable prop 
erties, it is reported that two strong 
institutions have expressed their wil- 
lingness to carry $500,000 upon the fine 
structure now in course of erection on 
Walnut street, Philadelphia, by the 
Curtis Publishing Company. 





Water Supply for Utica. | 
The Consolidated Water Company has 

submitted to the Utica, N. Y., govern- 
ment a proposition of which the follow- 
irg is a part: “That for 10 years next 
coming water for fire purposes from the 
980 hydrants will be furnished at $36 
per hydrant per year. If 200 extra hy- 
drants are put in the cost of each hy- 
drant in the city shall be reduced to 
$30 per hydrant per year.” 





HEAVY LOSS RATIOS FOR TEXAS. 





(Continued from page 1.) 

and that sent up the loss ratio until 
the average shows a loss for the entire 
State last year. Texas does not always 
show a loss ratio in excess of 62 per 
cent. and the companies have made 
money in the past, with some exception- 
al years, but the fire loss in this State 
having been any number of large con- 
flagrations. 

Secretary Hamby has not completed 
the table he is compiling, but as soon 
as all of the companies have reported 
he will give out the totals of last year’s 
business showing the zross premiums, 
risks written, insurance in force, losses 
incurred, losses paid, risks canceled, 
risks not taken, ete. The table will 
contain the figures for every company 
doing business in Texas, 

It is understood that the Texas home 
companies did not suffer quite to the 
extent of the outside fire companies 
in Texas losses, though they were not 
immune from the general wave of fire 
destruction. The home companies are 
apparently in good shape and the out- 
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Know the Law! 


If you do not find what you want, 
ask INSURANCE GREEN BAG. It 
furnishes legal opinions by expert 
Insurance Lawyers, Full Briefs on 
any insurance question, Expert 
Adjusters, Confidential Reports, Ex- 
pert Insurance trial lawyers at 
moderate cost. 

WRITE TO 


INSURANCE GREEN BAG 
543 Rookery - - - OHICAGO 
Geo. J. Kuebler George R. Brown 
Counsel 




















THE COMPANY WITH THE PYRAMID 





701,451.03 | , 
tans ae 









NEW HAMPSHIRE= 
Peers re se0sec 
FIRF INSURANCE Co. 
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5.196,017.46 | ~ 4510, o64 23 


TOTAL LIABILITIES $2,585,953.23 
POLICY-HOLDERS SURPLUS $2,610,064.23 











For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 


Cash Capital - - + $1,000,000.00 
Cash Assets - + + $4,395,625.89 
Cash Surplus to Policy 

Holders - - + $2,063,04401 


The real —_ of an insurance company ts in the con- 
servatiom management, and the management of 
THE NANOVER is am absolute assurance of the security 
of its policy. 

R. EMORY WARFIELD, President 

JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Seo’y 
JAMES W. HOWIE, Gen. Agent 





HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 








GERMANIA 
FIRE: INSURANCE COMPANY 


NEW YORK 
ORGANIZED 1859 


Cash Capital. . 
ee 
Net Surplus 
Surplus for Policy 
Holders cent see 


. $1,000,000.00 
6,562,329.14 
2,008,419.02 


3,008,419.02 


HEAD OFFICE 
Cor. William & Cedar Streets 








“The Leading Fire Insurance Company 


of America.” 





WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries, 


A. N, Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsle) 
W. F. Whittelsey, Jr., ‘‘ Marine” 





REMOVAL NOTICE 
On May First 


Fred S. James & Co. 


Will remove from their present 
quarters to spacious offices in 
the new Underwriters Building 


Nos. 123-133 William St, 
New York City 





where increased facilities will 
be had for promptly and 
efficiently serving the needs of 
brokers. 














side companies are so large, old and} 
well established that the Texas losses | 
have not affected their financial con-| 
dition. They do business in many States 

some of them in all of the States, and| 
the Texas losses are comparatively | 
small to their total business. This 
means that the companies are in good | 
shape generally speaking and none will 
retire from Texas. 








MARS E. WAGAR, President 


Assets. bom 
Unearned Premiums 
Reserve for Losses 
Accrued Taxes.. 

Cash Capital ..... 

Net Surplus...... 





Statement of January 1, 1910 


Western Reserve Insurance Co. ©!<veland, Ohio 





ROBERT E. GOOCH, Sec’y and Treas. 


3,750.00 
250,000.00 
71,327.14 


JNO. A. KELLY & CO., General Agents 


84 WILLIAM STREET, NEW YORK CITY 











THE BIG MILLION DOLLAR COMPANY 
THE FIRST OF ITS KIND 


INDIANAPOLIS, INDIANA 


We can use first-class Stock Salesmen 


THE AUTOMOBILE INSURANCE COMPANY OF AMERICA 


Correspondence from Live Agencies solicited 














18 
AIMED AT LONDON LLOYDS 


WOULD CURB UNDERWRITERS. 





Drastic Bills Before New York Legis- 
lature—Would Work Hardship 
to Merchants. 

Through a series of three different 
bills now before the New York Legis- 
lature, the State Insurance Department 
seeks to prevent the growing competi- 
tion of London Lloyds for American 
business. In effect the measures make 
it a misdemeanor for New York City 
brokers or agents to place non-State 
risks in companies or associations not 
licensed to operate in New York. 

The passage of the bills, which are 
being determinedly forced by Superin- 
tendent Hotchkiss and representatives 
of the New York Board of Fire Under- 
writers, and as bitterly opposed by 
members of practically all of the ex- 
cess-line writing offices of the metro- 
polis, it is claimed on the one hand, 
will very materially bar an obnoxious 
form of competition and enable the 
home institutions to get business that 
should properly go to them, while op- 
ponents of the measures, declare their 
enactment would work grievous hard- 
ship upon the large merchants and 
manufacturers of the entire country, 


who are unable because of the magni- 
tude of their risks, or the hazards 


peculiar thereto, to get anything like 
sufficient indemnity from the agency 
companies. 

It is cited particularly that the large 
department stores of Philadelphia, 
Boston, Baltimore, and elsewhere; the 
great grain elevators at the railway 
terminals East and West, all of which 
are forced to seek excess insurance 
from the natural market, New York 
City, must suffer severe hardship if the 
bills are passed without modification. 

That the measures can be amended 
to meet the purposes of the Insurance 
Department, and _ still permit legiti- 
mate surplus lines to be placed abroad, 
is the assertion of the agents, and to 
attain that end they argued before the 
Senate Insurance Committee at Albany 
on Monday and again yesterday. It is 
figured that fully $2,000,000 in premi- 
ums annually goes abroad to unrepre- 
sented companies and associations. 





“Forming in Oklahoma. 





Firm in the belief that the South- 
west presents a capital field for launch- 
ing a second home fire insurance com- 
pany, J. W. McRae has undertaken the 
formation of the Sapulpa Fire, of Sapul- 
pa, Oklahoma. A capital of $1,000,000 
and a surplus of $500,000 is proposed, 
and stock will be sold to residents of 
the home territory. 

Mr. McRae is not a novice in under- 
writing circles, nor is he an inexperi- 
enced organizer, having demonstrated 
his knowledge both of the business and 
his ability to accomplish desired re- 
sults. 


LEGISLATION AT ALBANY. 
Although it was favorably reported 
by the committee on taxation and re- 
trenchment the Assembly last Thursday 
decisively put an end to the insurance 
department bill, providing that every 
corporation and foreign banker shall 
pay annually to the state a tax of three 
per cent. of the maximum amount ot 
insurance or suretyship assumed by any 
corporation, association, partnership or 
aggregation of individuals not author- 
ized to transact business in this State. 
Assemblyman Walters, of Syracuse, 
moved that’ the report of the commit- 
tee be disazreed with, declaring that 
the bill was cunningly drawn in the 
interest of the American Surety Com- 
pany. In the face of the protest of 
the introducer, R. H. Clarke, that the 
motion was most discourteous, as the 
committee was unanimously agreed in 
reporting the bill, Assemblyman Wal- 
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ters went on to say that every sea! 
manuacturing interest in the State was| 
against it, and that no opportunity had 
been given for a hearing on the meas: | 
ure. | 
The supporters of the measure de- | 
clared that its punpose was to tax! 
merely foreign insurance and surety | 
companies that paid no taxes in this) 
State but which came in competition! 
with the companies that do pay such 
a tax. Mr. Walters, on the other hand, | 
deciared ihat it was-drawa so that its} 
real effect wouid be to tax manufactur- | 
ing interests in this State three per | 
cent. interest on ail the insurance or | 
sureties they obtained outside of the) 
State. Whi.e Assemblyman O'Connor, | 
of Kings, said that the bill applied | 
chiefly to the great Enguish and other | 
foreign corporations, many of the up-| 
State members opposed to the bill ar-| 
gued that it would prevent manufactur- 
ers of the State from getting as cheap) 
insurance rates as they m.ght. Near-| 
ly every speaker against the measure, 
including both the majority and minor-| 
ity leaders said that they had received 
numerous protests against the measure 
from the manufacturers of their dis- 
tricts. | 
The motion to disagree with the re 
port of the comm.ttee was adopted by | 
a vote of 21 to 93, and the bill was| 
then recommitted to the committee. This 
means its deaih, as rules committee | 
takes charge of all legislation now in| 
the hands of the committees next Mon- 
day. 
Valuing Industrial Policies. | 
The Assembly without debate passed 
the Weber bill, amending the insurance 
law in reference to the valua-ion of in- 
dustrial insurance policies. The present 
law provides that as soon as practicable 
“after the first day of January, 1907, the 
superintendent of insurance shall fix 
lezal minimum standards for the valua- 
tion of industrial policies and annui- 
ties which shall be valued in acordance 
therewith.” The bill eliminates this sec- 
tion of the law and provides that “the 
legal minimum standard for the valua- 
tion of annuities issued after January, 
1, 1907, shall be McClintock’s tables of 
mortalities among annuitants with in- 
terest of three and a half per cent. per 
annum, but annuities deferred ten or 
more years and written in connec- 


tion with life or term insurances 
shall be valued on the same mor- 
tality tables from which the con- 


sideration ar premiums were computed, 
with interest not higher than three 
and a half per cent. per annum. 
The legal minimum standard for the 
valuation of industrial policies issued 
after the first day of January, 1907, 
shall be the American experience table 
of mortality with interest of three and 
a half per centum per annum, provided 
that any life insurance corporation may 
voluntarily value its industrial policies 
written on the weekly premium pay- 
ment plan according to the standard in- 
dustrial mortality table, or the standard 


industrial mortality table. Any insurance 


corporation may voluntarily value its | 
policies, or any class thereof, accord- 
ing to the American experience table 
of mortality, or if industrial at its op- 
Lion according to the standard indus- 
trial! mortality table or substandard in- 
dustrial mortality table, at a lower 
rate of interest than the above pre- 
scribed but not lower than three per 
cent. per annum.” 


FRATERNAL LEGAL DECISIONS. 





(Continued from page 7.) 
vance to accept excuses further offer or 
effort to pay, but it must always be 
made to appear that the party making 
the tender has the capacity to do what 
he was obliged to do. That that is one 
of the essentials of a good tender.’ 
“Judgment reversed, with instructions 
to sustain appellant’s motion for a new 
trial and for further proceedings not in- | 
consistent with this opinion.” 
Sup. Tent. Knights of the Maccabees 
vs Fisher 90 N.E. Rep. 1044. 


May 5, 1910. 








T. A. DUFFEY 
INSURANCE 


84 WILLIAM STREET NEW YORK 








Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexico and Cuba 








CALIFORNIA INSURANCE CO. 


OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1909 


CAPITAL ° $400,000 
All Liabilities, including Reserve . 381,653 
Total Assets . . ° 978,605 
SURPLUS to Policy "Holders . ° 596,952 
Increase in Assets . ° ° ° 182,618 
Increase in Reserve ° ° ° 105,175 
Increase in Surplus . . 45,764 


This Company has a record ‘unequaled i in the 
history of the Insurance business 
FRANK C. STURTEVANT 
MANAGER EASTERN DEPARTMENT 
FOURTH AND WALNUT STREETS, PHILADELPHIA 





CONFLAGRATION PROOF 








SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 
United States Branch, 100 William Street, New York MORRIS L, DUNCAN, U. S. Manager 
ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doing so 








A. P. WATSON, President Cc. H. ECKFORD, General Manager 


Shawnee Mutual Fire Ins. Co. 


SHAWNEE, OKLA. 


WE INSURE MORE OKLAHOMA FARM PROPERTY THAN 
ANY OTHER COMPANY IN THE WORLD 








WHILDEN & HANCOCK 


105 WILLIAM STREET NEW YORK 
U. S. MANACING UNDERWRITERS 


Monongahela Insurance Company of Pittsburgh, Incorporated 1854 





General Agents, including New York City 
German-American Insurance Company of Pennsylvania, Incorporated 1873 
Austin Fire Insurance Company of Texas, Incorporated 1902 
Commonwealth Fire Insurance Company of Texes, Incorporated 1903 
Republic Underwriters of Texas, Incorporated 1906 


Central National Fire Insurance Company, Incorporated 1909 


General Agents, New York Suburban Territory 
Philadelphia Underwriters of ieniiabinatin Founded 1895 


feas> All Losses Adieaned and Paid Through Our Office <@a 











AMERICAN UNION FIRE 


INSURANCE COMPANY, 
OF PHILADELPHIA 


Proposed Capital, $1, 000,00 Prepescd Surplus, $1,000,000 


(Now organizing and to be incorporated under Laws of Pennsylvania) 


JAMES F. STONE 


Chairman Organization Committee 


331-337 Walnut St., Philadelphia, Pa. 


Correspondence invited from Agents where not already committed 
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CASUALTY AND 
SURETY HAPPENINGS 





MANAGERS WIN OUT. 





Review by Court Provision to be In- 
serted in Bill Affecting 
Accident Policies. 





Albany, May 4. The insurance compa- 
nies will, in the Senate, win out in their 
figat for a review-by-the-courts pro- 
vision in the insurance department bill 
providing for standard accident and 
health policies. The bill as passed by 
the Assembly and sent to the Senate 
Insurance Committee made the deci- 
sion of the superintendent of insurance 
as to the standard forms of policies 
final. Every insurance company affected 
by the bill was against giving this 
power to the superintendent, but it was 
in vain that the representatives of the 
companies fought for a court review 
provision before the Assembly Insur- 
ance Committee. 

it is anticipated that the bill in its 
final form will contain the review by 
the court’s provision. 

The Assembly Insurance Committee 
held its last meeting Wednesday, and at 
that time gave a hearing on the insur- 
ance department fraternal beneficial in- 
surance bill, prohibiting such companies 
from issuing certificates, with a provi- 
sion for the return of the money at the 
end of five years. The bill is directed 
particularly against the Peoples’ Mutual, 
and Golden Seal concerns and the Na- 
tional Protective Legion. Representa- 
tives of these institutions appeared 
against the bill, declaring that the class 
of business their respective organiza- 
tions do, and which is prohibited by the 
bill, is legal, and should be allowed to 
continue. 

\lfred Hurrell, attorney for the In- 
surance Department who appeared for 
the bill, declared that this class of busi- 
ness is an imposition on the people. He 
said that it made frauds possible, be- 
cause the promise that the money be re- 
turned in five years is so inserted in the 

tificate as not to be binding. As a 
result he declared certificates calling for 
$250 will only return about $51 in case 
the owner seeks the money in five years. 
The companies asked that the bill be 
amended so as to allow them to con- 
tir this class of business under the 
rvision of the superintendent of in- 
surance. Chairman Allen said that he 
would first consult the wishes of the 


ue 






PREPARING A MELON-CUTTING? 





Rumor Credits the American Bonding 
Company With Such a 
Purpose. 





That the American Ponding Compa- 
ny is contemplating the “cutting of a 
melon” for the benefit of its stockhold- 
ers is not denied by its officials, but 
do claim that the distribution of profits 
referred to is not imminent. However, 
those in a position to know are persist- 
ent in the belief that an announcement 
to this effect will shortly be made. 
Back in 1904, when the company was 
reorganized, the capital stock was re- 
duced from $1,000,000 to $500,000, thus 
cutting the par value from $50 to $25 a 


share without any recompense to the 
stockholders. Since that time the com- 
pany has prospered greatly and the 


opinion is prevalent that it is nearly 
time for those who consented to the 
paring down of their holdings to re- 
ceive their reward. 

The company now receives from its 
investments within about $20,000 of 
sufficient to pay its current dividend of 
16 per cent. on its capital stock of 
$750,000, and its surplus at the end of 
the present fiscal year should be close 
to $1,000.000, and it seems highly prob- 
able that before the year ends an an- 
nouncement will be forthcoming pro- 
viding for a plan to increase the capital 
stock to $1,000,000 and from the addi- 
tional amount to declare a stock divi- 
dend of 33 1-3 per cent. 


Insurance Department. 
into rules committee. 
During the session the Assembly In- 
surance Committee reported nine de- 
partment bills and they were all passed. 


The bill will go 





Four department bills were left in the 
committee, but it is expected that their 
identical bills will be reported by the 
Senate Insurance Committee. 

Senator Grattan has introduced a bill, 
amending the Insurance Law by striking 
out the provisions prohibiting Lloyds 
companies to have any words on its fire 
insurance policies which may in any 
way tend to convey the impression that 
such policies are in form or substance 
the standard forms prescribed for the 
use of authorized fire insurance com- 
panies. The bill permits two or more 
fire 
to do business in this state to issue, 
with the approval of the Superintendent 
of Insurance, a combination standard 
form, using a distinctive title therefor. 
The terms of the combination policy 
must not be inconsistent with the pro- 
visions of the standard policy, and must 
include in addition to the standard pro- 
visions the following: first, that each 
corporation executing the policy is to be 
liable for the full amount of any loss or 
damage according to the terms of the 
policy, or a specific percentage thereof; 
second, that service of process or of any 
notices required by the policy upon any 
of the corporations shall be deemed to 
be service upon all. The bill requires 
each corporation to maintain the un- 


insurance corporations authorized | 





earned premium liability on each policy | 
on the basis of the liability of each to | 


the insured. 





UNITED STATES CASUALTY. 





Progressive New York Company Cele- 
brates Fifteenth Anniversary—tin- 
creased Commission Offered. 





In celebration of its fifteenth birth- 
day the United States Casualty Com- 
pany, of New York, is making a par- 
ticular drive for personal accident and 
health business, and to agents and 
brokers controlling these lines is offer- 
ing 50 per cent. commission during the 
month of May. 

The history of the corporation, with 


which the greater percentage of the un- | 


derwriting fraternity is familiar, is one 


of the most creditable in the annals of | 
casualty insurance, and is a solid evi- | 
dence of the capacity and energy of | 


Edson S. Lott, the president and direct- 
ing force of the institution. 


At the close of 1895 the United States | 


Casualty reported total assets of $526,- 
340; policyholders surplus, 
and receipts for the year, 
The same 
were respectively, $2,546,547, $1,200,000, 
and $1,758,735. In the expressive 
language of Mr. Lott, “that is going 
some.” 

If there is a serious flaw in the af- 
fairs of the United States Casualty 
Con pany, the lynx-eyed examiners of 
the New York Insurance Department 
failed to discover it in the course of 
their recent critical investigation of the 
Company’s records. Instead. the offi- 
cials certified that the institution had 
in solid securities what it claimed, and 
quoted figures to indicate the care with 
which policyholders interests are safe- 
garded. 





Bonded for $1,000,000. 





Three surety companies—the Ameri- 
can Bonding and the Fidelity and De 
posit, of Baltimore and the National 
Surety, of New York, joined in the issu- 
ance of a million dollar bond to Carl 
T. Chester, executor of the Elizabeth B. 
White estate of Buffalo, N. Y. The 
bond, which is one of the largest filed | 
with the Brie county surrogate for a 
long time, represents twice the person- | 
al property in the estate. | 


$350,692, | 
$336,704. | 
items at the close of 1909) 


THE EASTERN UNDERWRITER 


19 





Louis Schlesinger 


Union Bldg., Newark, N. J. 
FIRE INSURANCE 


—REPRESENTING—— 


Giens Falis Albany 

Buffalo German Dixie Fire 

Security ins. Co. of No. Am. 
(of New Haven) 


FOR— 
NEWARK anp ESSEX CO. 


Exceptional Binding Facilities for New York 
Brokers. Phone our Expense 











0. 0. LAUCKNER INSURANCE AGENCY 


57-59 William St. 355 Palisade Ave. Si River Mt. 
N. Y. City Jersey City Hoboken 


FIRE INSURANCE 


New Jegeey writing agents for twelve of the 
leading companies, including 
Westchester Aachen & Munich 
Niagara St. Paul F. & M. 

Springfield F. & M. Teutonia 
Firemans (of N. J.) Central National 


New Jersey Lines Bound in New York Office 


LeROY P. GREGORY 
General Mgr. 


L. KRETSCHMANN 
Mer. N. J. Dept. 








H. G. HARRIS & CO. 


Fire Insurance 
ATLANTIC CITY, N. J. 


Representing Eighteen Leading 
Fire Companies 





for 
Atlantic City and Vicinity 
Have desirable opening for 
another strong company. 


JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. BOSTON, MASS. 











TALLMAN & SEARS 
NEW YORK AND NEW JERSEY 
SUBURBAN AGENTS 
FIREMEN’S INSURANCE CO, OF NEW JERSEY 
ST. PAUL FIRE AND WARINK INS. CO. 
OF MINN. 
80 WILLIAM ST., NEW YORK CITY 








SURPLUS 





WE solicit your patronage 
and assure careful at- 
tention to your 


W. C. FARRAR & CO. 
General Agents 
GERKE BUILDING 


Cincinnati, O. 


interests. 





mO>aUmMAOWDD 
omZ2-r 











BUSINESS 





LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 











F. H. ROSS & SON 


Metropolitan Managers 


Buffalo German, N. Y. Standard, N. J. 
Buffalo Com’l, N. Y. 


68 to 76 Maiden Lane, New York City 





ARNOLD & WANNEMACHER 
REPRESENTING 
Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 
438 WALNUT ST., PHILA., PA. 








Fire Insurance Special Agent Wanted 
A good-sized company desires applications 
from reputable local agents in various parts 
of the country, who believe they are adapt- 
ed to field work. Give full information as 
to age, length of time in the insurance busi- 
ness, etc. Correspondence confidential. 

Address 210 Onondaga Ave., Syracuse, WN. Y. 








SURPLUS LINES 


D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 





HERBERT BUXTON, Pres. and Mgr, 


Buxton Insuring Agency 


63 William 8t., New York 

Excess Lines handled anywhere. 
connections at Lloyds, London. 
CORRESPONDENCE SOLICITED. 


Good 








SURPLUS LINES 
AND 
Brokerage Business 
WRITTEN IN 
American Stock Companies 
Corespondence Solicited 
LIBERAL COMMISSIONS PAID 


Cc. R. CHADWICK & CO. 
GENERAL AGENTS 
Second National Bank Building 
CINCINNATI, OHIO 





NEW YORK 
LONDON 


TORONTO 
CHICAGO 


McLEAN STINSON & CO., Ltd. 


Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 


$25,000 Binder at London Lloyds 














LOGUE BROTHERS & CO. 
249 FOURTH AVE., PITTSBURG, PA. 


GENERAL AGENTS 
REPRESENTING THE 
GEORGIA HOME INSURANCE CoO. 
MICHIGAN COMMERCIAL INSURANCE CO. 
CALIFORNIA INSURANCE CO. 
VIRGINIA FIRE & MARINE INSURANCE CO. 














THE EASTERN UNDERWRITER 


May 6, 1910. 





CHICAGO COMMISSIONS. 





Annual Meeting of Burglary Association 
—Sommers hesigns Secretaryship— 
Sterling Temporary Successor. 





The annua] meeting of the Burglary 


lusurance Underwriters Association 


was held yesterday when Henry C. 
Sommers resigned as secretary and 
present commissions in Chicago were 


approved, 

«ihe ofticers for the ensuing year are 
as follows: N. F. Moore, New Amster- 
dam Casualty Co, president; Frankiun 
J. Moore, General Accideat, and Jonn 
M. Smith, Frankfort Accident Marine 
&- Plate Glass Insurance Co., vice 
presidents; Nelson D. Stirling, Aetna 
indemnity, secretary and treasurer. 

Commissions in Chicago are 25 per 
cent. on residents and 2U per cent. on 
mercantile lines. All companies are 
bound to maintain no more than one 
agent except the Empire State Surety 
and General Accident, which may have 
uwo, and the American Bonding three. 

There was also some discussion re- 
garding the proposed establishment of 
a bureau of statistics. The subject was 
tinally referred to a committee com- 
posed of William M. Tomlins, Jr., John 
M. Smith, W. F. Moore and N. C. 
Learned. No attempt was made to take 
up the subject of bank business which 
is now thoroughly demoralized both as 
to rates and commissions. The com- 
panies were represented as follows: 

Aetna Indemnity, Nelson D. Stirling; 
Aetna Life, R. D. Meyers; Empire State 
surety, William M. Tomlins, Jr., R. F. 
Keeler and P. B, Cooke, assistant secre- 


tary; Fidelity & Casualty, N. C. 
Learned; Massachusetts Bonding, Al- 
bert C. Johnson; New Jersey Plate 


Glass, Harry C. Hedden; General Acci- 
dent, H. B. Quinn; Maryland Casualty, 
R,. H. Thompson; London Guarantee & 
Accident, N. F. Sheppard; United States 
Casualty Co., Ralph P. Luckett; Frank- 
fort, John M, Smith; New Amsterdam 
Casualty, W. F. Moore and F. R. Garri- 
“New York Commercial.” 


son. 





CiTY TO PROTECT EMPLOYEES. 





Poughkeepsie Considering Taking Out 
of a Blanket Liability 
Contract. 





Now that the city of Poughkeepsie, 
N. Y., is doing its own public work in- 
stead of having it performed by con- 
tractors, the authorities are strongly in 
favor of protecting the employees 
through the medium of a blanket lia- 
bility insurance contract. The matter 
has been referred to the corporation 
counsel, whose opinion will be sent to 
the board of aldermen. 





LIABILITY INSURANCE. 
Its Economic and Competitive Ad- 
vantages Outlined—Fixed Cost and 
Credit. 





In a brief article in its agency bulle- 
tin the Travelers gives concise but sub- 
stantial reasons as to why a corporation 
should carry liability insurance. They 
are given herewith: 

Fixed Cost and Credit. 

“1. The advantage of establishing, as 
in labor, material and supervision, a 
fixed charge in place of the uncertain- 
ties that attend investigation, adjust- 
ment, settlements, litigation and assess- 
ment of damages arising out of the oc- 
currence of accidents. 

“2. The protection of credit. A judg- 
ment resulting in large damages or 
costs payable wholly out of surplus may 
be a serious menace to the credit and 
stability of the assured. 

Economics of Service and Efficiency 

“1. The prevention of industrial acci- 
dents by the elimination of danger 
points and the application of necessary 
safeguards through expert inspection, 
with the economy resulting from sug- 
gestions as to safeguards and conse- 
quent reduction in number of accidents. 

“2. The investigation of accidents and 


claims and the collection and examina- 
tion of the evidence by men possessing 
the necessary technical training. 

“3. The valuable service of settlement 
at a reasouable amount by adjusters 
trained by the handling of thousands of 
sidnilar Cases, 

“4. The legal advice and defense of 
Suits by a stait of competent attorneys 
skilled im practice of the law of negli- 
gence, attorneys thoroughly conversant 
with the latest decisions and having 
special knowledge of the application of 
employers’ liability acts and other re- 
cent legislative features specially reter- 
ring to the duties of the master to the 
servant. 

“Any large corporation carrying its 
own Liability insurance must employ 
four classes of specialists: Inspectors, 
investigators, adjusters and attorneys, 
each class expert in its own line, but 
acting in perfect co-operation with each 
other. Such an organization is difficult 
to secure; such men become efficient 
only after many years of practical ex- 
perience. The training period costs 
money and for a long time results in 
unsatisfactory service, and there would 
still remain the serious question of the 
distribution of loss which is only pos- 
sible by means of insurance extending 
over thousands of individual plants. 

“What is difficult for the large cor- 
poration is impractical for the small 
corporation and for the individual. Li- 
ability insurance provides the elements 
of protection for claims, prevention of 
accident, and payment of damages in 
their highest efficiency at a cost at 
Which no finm or individual could hope 
to compete.” 





Entitled to Double Indemnity. 





By decision of the Court of Commoa 
Pleas, No. 1, of Philadelphia,in the case 
of Annie E. Primrose against the Cas 
ualty Company of America, it was held 
that a taxi cab is a public conveyance, 
within the meaning of the clause desig- 
nating such modes of travel in accident 
insurance contracts, and the holder 
thereof is entitled to double indemnity. 
The plantiff in the case sued to recover 
double indemnity because of the death 
of her husband who was killed while rid- 
ing in a taxi cab. The defendant com- 
pany paid single indemnity, but re- 
fused to pay the double amount, main- 
taining that the taxi cab was not a pub- 
lic conveyance within the intent of the 
po.icy condition. 





Manager of Brooklyn Office. 





George A. Reading succeeds James 
Fawkner, resigned, in the management 
of the Brooklyn, N. Y., branch office of 
the United States Fidelity & Guaranty 
Company. A lawyer by profession and 
experienced in surety affairs—having 
been previously identified with the Na- 
tional Surety Company—Mr. Reading is 
a thoroughly capable man and should 
do well in his new and responsible post. 


RAYMOND D. STEEL. 





Former Resident Manager Head of 
New Branch for United States 


Fidelity Guaranty. 





Raymond D., Steel, a graduate of the 
head office of the Fidelity and Casualty 
Company and for fully five years its 
lesident manager at Baltimore, has con- 
nected with the United States Fidelity 
& Guaranty Company, of the Monu- 
mental City as general superintendent 
ct its casualty department. He pro- 
poses securing liability men to repre- 
sent the company at each of the leading 
cities of the country. A. G. Ogle, re- 
cently with the United Surety will be 
placed at New York, while Al. Ferris is 
being considered for Chicago. 





Prodding Empire Casualty. 





Declaring that the Empire Casualty 
Company of Parkersburg, W. Va., but 
with executive offices in Philadelphia, 
was defaulting on its claims and that it 
was negotiating to merge its interests 
with a couple of other small companies, 
Insurance Commissioner Darst of West 
Virginia threatens to apply for a re 
ceiver for the institution unless the 
charges lodged against its management 
were speedily and satisfactorily ex- 
plained. 





In the Insurance District. 





To keep more thoroughly in touch 
with the local underwriting fraternity, 
the New York City offices of the Trav- 
elers Insurance Company and its con- 
sort, the Travelers Indemnity Company, 
have been removed from 31 Nassau 
street to 76 William street, in the cen- 
ter of the insurance district. 





Agents for Great Eastern 


Casualty. 


General 





As general agents of its plate-glass and 
burglary insurance department for a 
large section of Kansas and Missouri, 
the Great Eastern Casualty Company otf 
New York, has apponted the Stowell- 
Meeker Company of Kansas City, Mo. 





Agents Must Be Licensed. 





A feature in connection with their 
field organizations that company man- 
agers should not overlook is that of 
seeing that their field men are proper- 
ly licensed by the insurance depart- 
ment. The following upon this subject 
taken from the Monthly Bulletin of the 
industrial branch of the General Ac- 
cident, is timely: 

“In a recent number we made men- 
tion of the fact that every agent writ 
ing business must have a license, and 
no business will be accepted from any- 
one who is not licensed. Many of 
the insurance commissioners are inves- 
gating and keeping records as to the 
complaints about the actions of all the 
agents of all companies. Commissioners 











- 
ASK 








to send you its 


There’s money 








UNITED STATES CASUALTY COMPANY 
—— 141 BROADWAY, NEW YORK——— 


circular 


FIFTEENTH YEAR CELEBRATION. 
receive it during the month of May, 1910. 


EDSON S. LOTT, President 
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quite frequently hold up our requests 
for licenses until they have made a 
thorough investigation concerning the 
applicant, and particularly as to his fit- 
ness to represent an insurance company. 
They have repeatedly refused licenses 
to agents who have had complaints 
against them. Lines have been drawn 
against those who have been short in 
their accounts with any company, and 
who have been guilty of misrepresenta- 
tion or intemperance. In several in- 
stances the insurance commissioners 
have given us sufficient information to 
cause us to withdraw the application 
for license, where we would not have 
been able to secure the information 
otherwise. These measures are bound 
to have a wholesome effect on the busi- 
ness in the several states in which this 
plan has been inaugurated, and the 
time will soon be here when all insur- 
ance commissioners will pursue a like 
course.” 





DEPARTURE BY INDUSTRIAL Co. 





Owners of Wisconsin Paper Mill Adopt 
Scheme of Indemnity for 
Loss Through Iliness. 





The Kimberly-Clark Co., paper manu- 
facturers has announced the establish- 
ment of a sickness and accident in- 
surance and an employers’ liability sys- 
tem. The new company, according to 
“The Journal of Commerce and Com- 
mercial Bulletin,” will be known as the 
Kimberly-Clark Mutual Benefit Asso- 
ciation. S. F. Shattuck, of the com- 
pany, following his recent trip abroad 
where he investigated the various sick 
and accident benefits, has taken what 
he believes are the best features of 
each and embodied them in the sys- 
tem to be introduced here. 

Three classes of members are pro- 
vided for to receive benefits and make 
payments in proportion to the wages 
received. Class A comprises employes 
receiving $35 a month or less, Class 
B from $35 to $55 and Class C from 
$55 up. Members of Class A will pay 
55 cents per month Class B, 95 cents 
and Class C, $1.30. 

Benefits to be received are as fol- 
lows: 

Time off for sickness or accident up 
to fifty-two weeks, per week, Class A, 
$3.60; Class B, $6, and Class C, $8.40 
National death Class A, $100; Class B, 
$175, and Class C, $250. Death from ac- 
cident sustained while on duty, Class 
A, $600; Class B, $1,050, and Class C, 
$1,500. Loss of one eye, one hand or 
one foot Class A, $400; Class B, $700, 
and Class C, $1,000. Loss of both eyes 
both hands or both feet or one hand 
and one foot, Class A, $800; Class B, 
$1,400, and Class C, $2,000. 

Where employes are disabled by ac- 
cident sustained while on duty the 
weekly benefit payments begin at once, 
but where they are _ incapacitated 
through sickness the benefit does not 
begin until after the first week except 
where the individual is ill more than 
three weeks, when the payment starts 
from the first day. The company has 
informed its several thousand employes 
that there is nothing obligatory about 
joining the association, and that in 
case of accident the victim is privi- 
lezed to refuse the payment and sue 
for damages. The association will be 
managed by a committee comprising 
fifteen men, with the president of the 
KimberlyClark Co. as chairman. One- 
half the members will be elected ty 
the men, while the other half will be 
appointed by the Kimberly-Clark direc- 
tors. P 





The Employers’ Liability Assurance, 
always in the front rank, is now writ- 
ing a form of public liability covering 
golf players against claims for acci- 
dental injuries to other persons. A 
large volume of business under the 
form is not expected, but a well-known 
broker talked up several applications 
and the Employers has agreed to issue 
the policies. The premium is $5.00 per 
year.—“The Standard.” 
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HAS NOW A 


NO FEAR FOR POLICYHOLDERS. 
interests Headed by T. H. Bowles Now 
in Control of United Surety 
Company of Baltimore. 





Peculiar banking transactions both on 
the part of Ernest J. Knabe, Jr., of Bal- 
timore, and of his brother, William 
Knabe, of New York City, large owners 
of stock of the United Surety Company 
of Baltimore and of a trust company 
of this city, were laid bare in the course 
of an examination of the surety com- 
pany’s affairs by the New York Insur- 
ance Department. 


The result of his probing is thus set 
forth by Superintendent of Insurance 
Hotchkiss: 

The New York Insurance Department 
has declined to reissue the license of 
the United Surety Company of Balti- 
more, a Maryland corporation, which 
has been doing business in New York. 
Some days ago it directed such company 

» cease writing business in this State. 


This action is based upon disclosures 
as to its condition, and the manage- 


ment of the company by a former con- 
trolling interest, which resulted in an 
impairment of the $500,000 capital of 
the company by about $90,000, and in 
the discovery of various irregularities 
which, in the judgment of the depart- 
ment, made it unsafe for the company 
longer to do business in the State. 


It is understood by the department 
that at a meeting of the directors and 
tockholders of the company held at 
Baltimore on Friday last the directors, 
epresenting the former controlling 
ownership, resigned and were supplant- 
ed by directors representing Thomas H. 
Bowles, a Baltimore capitalist who has 

cently acquired 3,250 of the 5,000 
hares of this company’s capital stock, 
nd that at such meeting a committee 
epresenting stockholders was appoint- 
ed for the purpose of determining wheth- 
er the company should continue in busi- 
ess in the States where it is now 

ensed or what steps shall be taken 

reinsure or liquidate its affairs. 

For some time a receivership, whicH 
vould have been seriously detrimental to 
the interests of the policyholders, has 
een threatened, but it is now thought 

at that danger has been avert- 
ed and that their interests will be fully 
protected. At a recent meeting the 
ipital stock of the company was re- 
duced from $500,000 to $250,000, so that 
it now has capital in the latter sum 
and a surplus of about $160,000. Its 
finaneial condition, as thus indicated, 
vas recently verified by the Maryland 
Department and the American Audit 
Company. 


Among the criticised transactions of 
the former controlling ownership, which 
was vested in Messrs. Ernest J. Knabe, 
Jr., of Baltimore, and William Knabe, 
of New York, were the retention on de- 
posit in financial institutions of cash 
largely in excess of the needs of the 
company and apparently that the 
Messrs. Knabe might borrow from such 
financial institutions for their individual 
uurposes; the writing of bonds in excess 
of the 10 per cent. limit required by 
the New York law; the making of col- 
lateral loans to friends and associates 
of the controlling owners on inadequate 
ecurities, and the giving of the com- 
pany of bonds guaranteeing the pay- 
ments of the promissory notes of the 
Messrs. Knabe. 


A flagrant case of the kind last men- 
tioned was the giving last August of a 
bond of which there is no proper record 
in the books of the company and on 
which no premium was paid, to in- 
demnify the Metropolitan Trust Com- 
pany of ‘New York on a note of $115,000 
made by the Messrs. Knabe to the sure- 
ty company and indorsed by the surety 
company without authority and, appar- 
ently, without consideration. For this 
transaction the trust company received 
in addition to its legitimate 6 per cent. 


SAFE SURPLUS. 


discount a bonus payment at the rate 
of 10 per cent. per annum, and appears 
to have made little inquiry either as 
to the validity of the bond which it 
took or as to the authority of tie of- 
ficers of the surety company to indorse 
commercial paper of the company's con- 
trolling owners. 
Defense of Knabes. 

While the Knabe brothers refused to 
comment upon the statements of Mr. 
Hotchkiss, B. F. Hershey, their attorney, 
gave out the following: 

“The impairment of the capital of 
the United Surety Company was not 
due to anything the Knabes did, but 
to the fact that the company was doing 
too great a business for its capital. I 
am counsel not only to the Messrs. 
Knabe, but to the surety company also, 
and you may say for me, with all pos- 
sible positiveness, that the , company 
never lost, and never stood to lose, a 
penny through any transactions in which 
the Knabes or their friends were in- 
terested. No bond was ever issued by 
the surety company to secure the paper 
of the Knabes save in the matter of 
the note given the Metropolitan Trust 
Company of New York, and with refer- 
ence thereto I wish to say that, con- 
trary to the statement of Superintendent 
Hotchkiss, that transaction appears on 
the books of the surety company, the 
action was definitely authorized by the 
directors of the company, and the trans- 
action was secured by a bond of in- 
demnity to the Surety Company worth 
$250,000. 

“The premium paid the Metropolitan 


“Trust Company for the loan was en-| 


tirely regular; any one borrowing from’ 
a New York financial concern at that 
time—and, indeed, at very many other 
times—was obliged to pay a premium, 
in order to obtain the accommodation. 
However, the Surety Company had no 


Y 





Company to such ap extent as will en- 
able il Lo carry Ol successiully the large 
busivess Which it is LOW Lrausacling 
without being bandicapped by tue lack 
Ol ready funds. 

No changes have been made in the 
present Olcials of the United Surety 
Company, but the Messrs. Kuabe having 
solid thelr interests, they and those iden- 
tified with them resigned yesterday as 
directors. Tne tollowiug geutiemen were 
elected to succeed them: Kobert A. 
Vobbin, Jr., Keverdy J. Kerr, Harry 4. 
Miles, Charles B. brown and Stuart 5. 
Janney. 

Reorganization of Company. 

Edwin J. Farber, counsel of the 
United Surety Company, siated that the 
reorganization of the company is being 
perfected and will be compieted imme- 
diately. 

Mr. Farber said: “I am informed that 
tne new interests are among the 
strongest in the city and state. A com- 
Mittee has been appointed on behait of 
the minority stockholders to confer 
with the majority interests, and steps 
will be taken to place the company oun 
a stronger basis than before. Some of 
the best men in Baltimore are inter- 
ested in the enterprise. The reduction 
in the number of shares has been only 
a temporary expedient, and the assets 
were not changed. The reduction in 
the shares was efiected for the purpose 
of issuing new stock without cutting 
down the actual capital stock, to per- 
mit the reissuance and sale of such 
shares at a premium. 

“The present surplus, I am informed, 
is about $150,000. The future of the 
company under such proposed arrange- 
ments looks very bright. So soon as 
arrangements are pertected application 
will be made to the insurance authori- 


interest whatever in that detail, the ties in New York for the reinstatement 
premium having been paid by the Wand reissuance of the license to the 
Knabes. jcompany. The irregularities referred 

“Every transaction of the Knabes or {to were practically wiped out and 


their friends, made through, or with,’ 
the indorsement of the Surety Compa- 
ny, was secured by ample collateral, 
and every dollar borrowed has been 


fully repaid. af 4 . 
the ' 20rted, even prior to the interesting an- 
7 


“While the transaction with 
Metropolitan Trust Company might not, 
perhaps, have been beyond criticism 
from an insurance point of view, ac- 
cording to accepted commercial usage, 
it was entirely proper.” 

Bowles in Charge. 

Thomas H. Bowles, president of the 
3altimore Trust Company, completed 
the purchase on Thursday last, after 
banking hours, of all the stock of the 
United Surety Company formerly owned 
by E. J. and William Knabe, constitut- 
ing about 3,500 shares out of the total 
5,000 shares issued and outstanding. 
The minority stockholders are being of- 
fered $59 a share for their holdings, 
which is the same price that was paid 
for the holdings of the Messrs. Knabe. 

Mr. Bowles states that before any 
definite action is decided upon as to 
the future management of the company 
each of the stockholders Will be con- 
sulted and an opportunity given them 
for an expression of their views on the 
subject. At the meeting held Friday 
the $500,000 capital stock was reduced 
to $250,000, which creates a substantial 
surplus for:'the company. It is under- 
stood that the company has been ham- 
pered in its past operations by lack of 
capital. The laws of the various States 
require that when insurance is written 
on contract work or other enterprises 
of similar character a certain portion 
of the premium paid thereon must be 
deposited with the authorities of the 
State in which the work is being carried 
on, which sum is retained by them until 
the work is completed. For a company 
doing a large business with a moderate 
capital this becomes a burdensome task, 
resulting in the setting aside and taking 
out of active use a large part of its 
working capital. It is said that this is 
one of the problems that confronts the 
United Surety Company, and that Mr. 
Bowles will, at an opportune time, in- 


ciosed up sometime ago.” 
Harriman Once Interested. | 
That the United Surety was a pur-| 
thasable proposition was currently re- 


aual meeting held in January last, and 
at that time Baltimore capitalists siood 
ready to pay from $110 to $120 per 
share for the Knabe stock. It was tur- 
ther rumored that E. H. Harriman and 
Nan Odell, the railway magnates, had 
given some consideration to buying the 
institution and were willing to bid as 
high as $140 for its shares. As E. J. 
Knabe is credited with having secured | 
his interest at an average price of $71 

per share, he would have made a fine | 
thing out of it had he sold at $140; in- 

stead he held on to his investment un- 

til relieved of it by Mr. Bowles who 
paid him but $59. It will be difficult to 

flgure just what Mr. Knabe’s specula- 

tion cost him, rumor crediting him with | 
having advanced considerable sums to | 
the United at various times. 


The Company has an omnibus charter | 
of high value, and it would not be sur- | 
prising to learn that this was a strong | 
factor in determining Mr. Bowles to | 
take it over. 

It will be recalled that the United se- | 
cured a verdict for close to $100,000 | 
in its action against the Munich Rein- 
surance Company of Germany, several 
menths ago. The case is now on 
appeal. 





| 
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To Handle Bank’s Surety Business. 





James Van Buren and a number of 
his associates among the officers and di- 


rectors of the Commerce Trust Com- 
pany have completed the preliminary 
work in the organization of a new 
surety company in Kansas City, Mo. 
The new institution will be known as 


the Western Surety Company and will 
take over the surety business of the 
Commerce Trust Company. 

A charter has been applied for author- 
izing the new company to do a general 
surety bond and casualty business. The 
capital stock is placed at $500,000, with 
a surplus of $100,000, fully paid up. 
The company probably will lease offices 
in the Commerce building and expects 
to be ready for business in about six 
weeks. 

The president of the Western Surety 
Company will be a strong Kansas City 
man with an unquestioned reputation in 
the business and financial world. James 
Van Buren, at present in charge of the 
bond department of the Commerce 
Trust Company, will be vice-president 
and general manager of the company. 
The board of directors will comprise 
men of high business standing. 





No Choice Yet. 





The New York city offices of the 
Aetna Life are being removed to 100 
William street, and so intent has the 
management been upon this work, that 
no time has been devoted to the secur- 
ing of a successor to Walter A. Hughes, 
as manager of the local liability-branch. 


With New England Casualty Co. 











To accept the assistant treasuryship 
of the New England Casualty Company 


ot Boston, Albert Henderson resigned 
an important position with the Old 
Colony Trust Company of the same 
city. 








The Philadelphia 
Casualty Company 


WALTER LE MAR TALBOT 
President 
Our New Accident Policy is Perfection 
it’s The Policy Your Client Wants 
it’s The Policy That's Easy to Sell 
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ASSETS $300,000 
Indiana and Ohio Live Stock Insurance Co. 


—IiNnNSURES-— 
HORSES, MULES and CATTLE against death from any cause 
Home Office: CRAWFORDSVILLE, IND. 


OOO deposited with Insurance Department of Indiana for the 
S100, protection of all policy holders 
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Working Success in developing a 
the Surety good local surety business 
Field depends to a considerable 
extent upon adopting a proper method 
of working. Haphazard and chance ef- 
forts, however strenuous for the time 
are not nearly so effective in producing 
a permanent volume as the slower, me- 
thodical progress of a well prepared 
plan. For instance it has been estima- 
ted that the number of executors and 
administrators bonds written by ‘the 
surety companies is less than one- 
eighth of the total number filed. Is it 
not reasonable to suppose that a good 
proportion of these bonds could be 
secured by surety agents if they were 
on hand at the proper moment to so 
licit them? The arguments in favor 
of the companies as opposed to person- 
al surety are very numerous and all of 
them appeal to men of good judg- 
ment; naturally none but men of good 
judgment are selected as administra- 
tors of estates. It is of no avail to 
preach corporate suretyship to men 
who have no prospect of needing these 
bonds. Just at the time when it be 
comes necessary to put up a bond is 
the time for the proposition to be pre- 
sented. 

And this class of court business is 
about the easiest of all surety lines in 
which to get in touch with your pros- 
pect. The official records contain the 
rames of thousands of men who are 
required by law to- furnish surety 
bonds. Whenever a man who has any 
property dies, it follows that the exe- 
cutor of his estate will be required to 
furnish a bond in proportion to the 
value of the estate. It is only a matter 
of an expenditure of a few moments 
each day to keep posted on these mat- 
ters, for the newspapers would never 
miss printing the fact of the death of 
a man of property or means. It then 
becomes a simple matter also to get 
the names of the executors and the rest 


Banks The average bank, e5- 
and pecially that in the small 


Burglars or medium sized town, 
loses no opportunty to foster among its 
customers and the community at large 


a feeling of confidence in its strength 
and ample resources; those are the 
‘hinzs that banks thrive on. Yet such 
institutions have to turn their money 
over so astutely, in order that the lump 
may gather some increment in the 
urning, that unexpected demands are 
always a matter of considerable anxiety 
and sometimes it takes nothing more 
than an unexpected demand to knock 
this confidence into a cocked hat 

The greatest risk in the line of the 
unexpected that a bank runs is that 
of burglary. And the amount of burz 
lary | ily confined to 
the amount of cash re may be on 
hand: bank burglars work with but one 
consideration in mind—to get at the in- 
side of a safe or vault as quickly as 
possible, and the quickest way is apt 
to be the most violent. Consequently 
it is safe in computing possible burg- 
lary loss to add the cost of replacing 
the vault, fixtures, furniture with other 
property loss. Some banks have over 
night, been blown clear into another 
township; you never can tell. So to in- 
sure against the unexpected and to pre- 
serve this confidence which is of such 
importance to the bank, the wise bank- 
er takes out bank burglary insurance 
and he can hear his vaults blow up in 
the night with no thoughts of anxiety 
for the morrow. 

ae * * 

A Blanket It is the belief of many 

Policy for underwriters that one re- 

Workmen sult of the azitation for 
workmen’s compensation laws will be 
a big development of the plan of in- 
suring industrial workers against ac- 
cident and disability under a blanket 
form of policy. There are companies 
that write insurance of this kind in 
some form and it is only recently that 





oss is not necessal 





the 





SPECIAL TALKS WITH LOCAL AGENTS 


a company began to issue a very broad 
form of policy covering all employees 
for a level premium. 

There is no longer any doubt in the 
minds of the people that factory work- 
ers should have the protection of some 
such indemnity. How to provide it 
is very properly a matter for the ex- 
perienced insurance companies to de- 
cide. For many years the companies 
have been meeting just such crises, 
where the waste of Iffe or energy was 
a serious drain on individuals or ¢éom 
munities, and the need for such indem- 
nity has never failed to bring a solu- 
tion from the companies. At the pre- 
sent time it appears to be a blanket 
factory policy as the simplest way of 
meeting the need for indemnity of in- 
dustrial workers. There would seem to 
be a big field open to the men who are 
equipped with any form of insurance 
that will supply the demand for com- 
pensation to workmen. 

* * * 

Our impulse is to do the things we 
like to do, but we gauge a man’s 
strength by his readiness to do thosé 
things which, needing to be done, yet 
he finds no pleasure in doing. 

* ok * 

An Achieve- There is a man in New 
ment in York who is the greatest 
Disability personal writer of disabil- 

ity insurance in this country—and that 

means the world. When we consider 
the great numbers, the hundreds of 
men who have tried to write disability 

insurance and given it up as an im- 

possible proposition, it is a great satis- 

faction to turn to this man and sée 
what he has accomplished. 

It is about six years ago that Jacob 
S. Hirsh, without any previous experi- 
ence in insurance, undertook to solicit 
disability lines in New York City. After 
a brief experience he became discour- 
aged and quit the business, just as 
many others have done. But here the 
similarity ceases. It was not long be- 
fore Mr. Hirsh discovered that he had 
been working on a false hypothesis; 
his business had all been cancelled for 
non-payment of premiums. He diag- 
nosed his case and went back into the 
disability business, to become in six 
years the premier disability solicitor. 

The doubting ones and the habitual 
detractors, will look in vain in the ex- 
perience of this man, for any especially 
favorable conditions or peculiar circum- 
stances that can be labeled with the 
“peason why” for his success. It was 
all of his own making and the lessons 
that we are forced to draw from his 
achievement, are as old as history and 
have become trite from repetition. He 
kept everlastinzly at it. 

The business is indebted to Mr. 
Hirsh for demonstrating what a fine 
thing a solicitor can make of disability 
insurance, single handed. The old ex- 
cuses of limited territory, bad time of 
year and poor business conditions, all 
evaporate into the ether when illumi- 
nated with a page from this man’s ex- 
periences. It is evident that any dis- 
ability insurance man can acquire that 
complaisance and confidence which we 
fancy must go with an individual pre- 
mium production of $50000 a year. 





WANTS NEW DEPARTMENT. 
Secretary MacVeagh Declares Govern- 
ment Should Have Close Control! 
of Surety Companies. 





Holding that the surety writing com- 
panies of the country should be under 
more rigid scrutiny than now obtains, 
Hon. Wagner MacVeagh, Secretary of 
the Treasury, has asked Congress to aus 
thorize the creation of a special depart- 
ment of the National Government for 
their supervision. He would have each 
company examined at least once in two 
years, and would saddle the cost for 
such service upon the companies, 


POLICY CONTRACTS. 





(Continued from page 8.) 
requiring the prepayment of the succeeding 
year’s premium, though formerly it was the 
practice of some companies to base the loan 
upon tle succeeding year’s reserve, deduct 
jug the next annual premium therefrom. The 
elLect of this method under a policy su word- 
ed is tu induce its continuance for at least 
unother year, but the result to the insured 
is a diminished joan value. Under a poiicy 
issued in tue latter form the loan value 
specined “‘atter the year” is granted 
vuly on the condition that tbe next annual 
premium is paid. an comparing the loan 
yarues in difierent pvulicies these variations 
should be considered. The notice required in 
the concluding poruon of the loan provision 
inust, in one State, be mailed vot only Ww 
the insured and the assignee, but also to 
Lie person to whom the loan was made, if 
viber than either of the two first named. 

Non-Forfeiture Privileges. 

““S) A provision which, in event of default 
in premium payments, after premiums shall 
huve been pula for three years, shall secure 
tu the owner of tbe policy a stipulated form 
vt insurance, the net value of which shall 
be ut least equal to the reserve at the date 
vt default on Lue policy and on any dividend 
additions thereto, specifying the mortality 
table and rate of interest adopted for com- 
puting such reserves, less a sum hot more 
iban two and one-half per centum of the 
umount insured by the policy aud of any 
existing dividead additions thereto, and less 
uny existing indebteduess to the company 
vi the policy. Such provision shall stipulate 
that the powicy may be surrendered to the 
cummpany at its hume oilice within one mouth 
from date of default for a specified cash 
value at least equal to the sum which would 
otherwise be available for the purchase of 
insurance as aforesaid and may stipulate 
that the company may defer puymeut for 
uot more thau six (6) months after the ap- 
plication therefor is made. This provision 
shal, not be required in term insurances of 
twenty years or less.”’ 

the nen-forfeiture features covered by this 
provision take the form of extended insur- 
unce, paid-up insurance and cash values. 
Most Companies grant extensions, Which are 
iu the form of term insurance for a stated 
period after three years’ premiums have been 
puid, some after Lwo years’ premiums have 
veeu paid, and a very few after the pay- 
meut of the first annual premium. The ma- 
jority of the companies graut extension as 
uu automatic feature, and this is required 
by the laws of two or more States. It is 
considered the proper Way to grant exten- 
sion, in order to avoid adverse selection, as, 
uvless the extension is automatic, the im- 
paired lives in the main would be the ones 
which would request this form, the healthy 
risks being more likely to select paid-up in- 
surance, Such companies, upon request, give 
paid-up values for a fractional part of the 
sum insured, depending on the number of 
premium payments. ‘The companies which 
yraut extension values only upon request al- 
iow automatic, paid-up values. The cash 
surrender values paid by the companies are 
for the full American J per cent. Reserve. 
Other companies make surrender charges 
ranging from 6-10 of 1 per cent. to 2% per 
ceut., or $25 per thousand, which is the 
maximum allowed by the law. Such values 
are increased by most companies upon pay- 
ment of any fraction of the succeeding year’s 
premium. A uumber of companies reserve 
the right to defer the payment of cash values 
for periods ranging from thirty days to six 
months, in the manner and for the reason 
stated with respect to the making of loans. 
It is, of course, essential that this practice 
with regard to loans and cash values shall be 
similar, as, if it related only to loans, the 
effect would be to force a necessitous per- 
son to accept a cash value, thus debarring 
his family from the benefit of the balance 
of the insurance which is available when 
there is an outstanding loan. All of these 
values are in most companies increased by 
the amounts of any dividend additions, and 
some companies agree to give at any time 
the full reserve value of any paid-up or 
extension, if the insured desires to surrender 
such equity. 

Surrender Values. 

(9) A table showing in figures the loan 
values, and the options available under the 
policies each year upon default in premium 
payments, during at least the first twenty 
years of the policy, beginning with the year 
in which such values and options become 
available.” 

This phraseology is the law of most States 
which have adopted the recommendations of 
the Committee of Fifteen, but Massachusetts 
insists upon loan values “during at least 
twenty years of the policy.”” Where values 
begin at the end of the third year, as is 
customary, this State requires figures for 
two years after the twentieth, so that the 
table shall exhibit values for the full twenty 
years. 

(10) A provision that if, in event of de- 
fault in premium payments, the value of the 
policy shall be applied to the purchase of 
other insurance, and if such insurance shall 
be in force and the original policy shall not 
lave been surrendered to the company and 
canceled, the policy may be reinstated with- 
in three years from such default, upon evi- 
dence of insurability satisfactory to the com- 
Ininy and payment of arrears of premiums 
with interest.” 

Some companies will reinstate a policy at 
any time upon satisfactory evidence of good 





health, a few will do this within fiye years 
but many grant this privilege only Within 
three years after lapse. If there are out- 
standing loans, two companies will 1 instate 
without the requirement of any payment 
if the reserve is adequate. Most companies 
require the payment of premiums, with jin- 
a any many will reinstate the loan 
— a few require it also to be paid in 

“(11) A provision that when a policy shall 
become a claim by the death of the in- 
sured settlement shall be made upon recej yt 
of due proof of death, or not later than rn 
months after receipt of such proof.” 

While this provision allows the post pone- 
ment of the payment of death claims for 
hot exceeding two months, the practice of 
practically all of the companies of any con- 
siderable size is to pay immediately upon 
receipt of proofs, Theoretically death losses 
are expected to be paid at the end of the 
year, and, as deaths occur from the begin- 
ning to the end of the policy years, the 
average postponement would be six months. 
and this was the custom many years ago. 
The Officials of the more progressive com- 
panies, believing that nothing would so pop- 
warize their institutions as prompt settle 
ments of claims, adopted this method, Which 
Was sw effective that all other companies 
svon came to realize the merits of the jn- 
— and the practice is now quite gen- 

Instalment Table. 

“(12) A table showing the amounts of in- 
stallments in which the policy may provide 
its proceeds may be payable.” 

Until comparatively recent years each poli- 
cy was paid in a lump sum, but the advant- 
ages of an income for a limited number of 
years being so manifest, practically all com- 
panies now have adopted the instalment 
inethod in some form or another; and, in- 
stead of a single payment, provide for an- 
nual, half-yearly or quarterly instalments 
covering from one to fifty years, or coutinu- 
ously, and special contracts covering month- 
ly incomes are also becoming quite popular 
Some companies provide that during the con 
tinuance of the instalment period any sur 
plus which may be earned upon the unpaid 
balance shall be paid to the beneficiary In 
a continuous instalment policy a provision 
is usually made for the payment of a guar 
auteed number of instalments (10, 15 or 2) 
even though the beneficiary should not sur. 
Vive the selected period. Under any instal- 
ment policy, unless the privilege is withheld 
by the insured, the beneficiary has the right 
to commute any unpaid instalments, but this 
matter is usually left discretionary with the 
insured in case he wishes to provide an as- 
sured income for a certain definite period 

(13) A title on the face and on the back 
of the policy correctly describing the same.” 
_The desirability and intent of this provi 
Sion are too apparent to need extended 
ecmnment. 

The law also provides that: 

“Any of the foregoing provisions or por 
tions thereof relating to premiums not ap 
plicable to single premium policies shall 
that extent not be incorporated therein.” 

_ Many companies have incorporated addi- 
tional concessions, such as the right to per- 
init the proceedy of a death claim to remain 
at interest or to be used in the purchase of 
in annuity. Some agree that so long as the 
policy has any outstanding value, not 
than a quarterly premium. that the insu 
ance will be continued in force, the overdue 
premium being regarded as in the nature of 
a loan, subject to an interest charge usually 
of 5 per cent. This is either automatic or 
upon request, and if requested is in some 
cases automatic thereafter. This method. 
known as the Australian System, is not 
usually so favorable to the insured as a 
term extension, but has the advantage of 
permitting a policyholder to liquidate the 
outstanding indebtedness and resume the full 
benefit of the insurance without the require- 
ment of evidence of insura bility. 

Other Provisions. 

In addition to the provisions recuired by 
law to be embodied in poliey contracts 
the recommendation of the Committee of 
Fifteen prohibited certain other features: 
namely: 

No other policy of life insurance in form 
other than as prescribed in Section 2 (Stand 
ard Forms) shall be issued or delivered in 
this State or be issued by a life insurance 
company organized under the laws of this 
State, if it contain any of the following 
provisions: 

“(1) A provision for forfeiture of the policy 
for failure to repay any loan on the policy 
or to pay interest on such loan while the 
total indebtedness on the policy is less than 
the loan value thereof: or any provision for 
forfeiture for failure to repay any such loan 
or to pay interest thereon, unless such pro- 
vision contain a stipulation that no such for- 
feiture shall occur until at least one month 
after notice shall have been mailed by the 
company to the last known address of the 
insured and of the assignee, if any.” 

The agreement to send the required notices 
of non-forfeiture is ordinarily inelnded in the 
loan clause, to which reference has hereto- 
fore been made. 

‘(2) A provision limiting the time within 
which any action at law or in equity may 
he commenced to less than five years after 
the canse of action shall acerue.’” 

All of the reliable companies recognize the 
obligation to pay death claims, even though. 
through disappearance of the insured or 
otherwise, the proofs are almost indefinitely 
delayed. This law would allow the manage- 
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ment of a company, if so disposed, to de- 
cline settlement after five years subsequent 
to the date the cause of action accrued, but 
this permission has been omitted from prac- 
tically all of the present-day policy contracts. 

“(3) A provision*by which the policy shall 
purport to be issued or to take effect before 
the original application for the insurance was 
made, if thereby the assured would rate at 
an age younger than his age at date when 
the application was made, according to his 
age at nearest birthday. 


Dated-Back Policies. 


The custom of dating back a pelicy to 
cave the age has been the subject of re- 
strictive legislation in a number of States, 
and mainly because of the abuse of the sys- 
tem and deceptions practiced by some of the 
smaller companies. The scheme consisted in 
dating back a 20-Payment Life, for instance, 
some time for as long as seven years, and 
jssuing the policy at the rate for an age 
seven years younger, a lien note being taken 
for the back premiums, frequently larger 
than the reserve at the actual age and oc- 
casionally large enough, with interest there- 
on, to absorb practically the entire reserve 
at the end of the period. The effect of this 
method was substantially to grant thirteen 
years’ term insurance at an excessive rate. 
An premium was frequently charged 
jor sufficient additional insurance to cancel 
the loan if the policyholder died before a 
completion of the period. Most companies 
in former years dated back for a few months 
in order to bring the premium date within 
six months of the prior birthday and thus 
allow the rate for the younger age. Colorado 
nrohibits a provision by which a ‘“‘policy shall 
pyrport to be issued or to take effect more 
than one year before the original applica- 
tien for the insurance was made, if thereby 
the assured would rate at an age younger 
than his age not more than one year at date 
when application was made, according to his 
age, at nearest birthday. This language 
is rather vague, but probably means that 
the insured cannot be rated at an age more 
than one year younger than his age accord- 
ing to nearest birthday at the time he ap- 
plies for insurance. This interpretation is 
berne out by the fact that Utah, which has 
followed many of the Colorado provisions in 
its present code, prohibits dating back more 
than one year before the original applica- 
tion for insurance was made, “if thereby the 
assured would rate at an age more than one 
year younger, according to his age at nearest 
birthday, than his age at the date of applica- 
tion.’ Utah also prohibits dating back ‘“‘un- 
less the aggregate amount of the annual pre- 
wiums for the whole term of such period 
shall be paid in cash.”’ Illinois and Indiana 
prohibit “a provision by which the policy 
shall purpert to be issued or to take effect 
ian six months before the original 
pplication for the insurance was made.” In 
lowa policies may not be dated prior to the 
date of application, if by so doing the ap 
“ant is enabled to rate at a younger age. 
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Michigan and Tennessee prohibit ‘a pro- 
visi by which the policy shall purport to 
be issued or to take effect before the original 
applic m for insurance was made, if there- 
hy t insured would rate at an age younger 
than his age at date when the application 
was made, according to his age at last birth- 
day.” The Minnesota, North Dakota, Ohio 


nd South Dakota laws are similar, except 
that the insured must be rated according 
to his age at ‘‘nearest birthday.’’ There is 

growing disposition in a number of States 
to forbid dating back altogether, some com- 
nissioners relying for their authority so to 
ile upon the anti-discriminatory laws. It 
s at least debatable whether dating back 
for a brief interval is a discrimination, in 
view of the fact that the policyholder pays 
fo few weeks or months insurance which 
did not receive, but at the present time 
“lated back" policies may not be issued in 
Maryland, Massachusetts, Missouri, New 
Yerk~ Ohio, Pennsylvania, Washington and 
West Virginia, the ruling of the Insurance 
Commissioner of the last named State, which 
is most stringent, being as follows: 

“T am further of the opinion that the date 
of the completion of the application, i. e., 
when the medical examiner’s statement is 
attached, must be regarded as the date of 
the application, and the poliey must be is- 
sued at the rate for the age of the applicant 
il nearest birthday, as evidenced by the date 
of the completion of the application.” 


! 


To Prevent Scaling. 


(4) A provision for any mode of settle- 
ment at maturity of less value than the 
amount insured on the face of the policy 
Plus dividend additions, if any, less any in- 
debtedness to the company on the policy 
and less any premium that may be the terms 
of the policy be deducted.” 

This prohibition is not intended to relate 
to the surrender value, for instanee, of a 
fn'l-paid Limited Life policy, which would 
be its reserve and not its face, but its pur- 
pose is to prevent a company from scaling 
a loss, which never was the custom of the 
regular legal reserve life companies. 


Approved Policy Forms. 


The Committee of Fifteen also recommend- 
ed the following: 

“No policy of life insurance shall be is- 
sual or delivered in this State, or be issued 
by a life insurance company organized under 
the laws of this State, until the form of 
the Same has been filed with the Insurance 
Commissioner; and after the Insurance Com- 


missioner shall have notified any company 
of his disapproval of any form it shall be 
unlawful for such company to issue any poli- | 
cy in the form so disapproved. The Com- 
nossioner’s action shall be subject to review | 
by any court of competent jurisdiction.”’ 

Prior to 1907 the companies were practi- | 
cally at liberty to issue such policies as | 
they saw fit, embodying provisions therein | 
either liberal or onerous, according to the | 
disposition of the managements of the vari- 
ous companies. Owing to the deceptions | 
practiced upon the unwary and following the 
suggestions of the Committee of Fifteen, | 
which have been quoted, well-nigh half of | 
the more important States have adopted the 
recommendations. New York was the only 
State which insisted upon standard forms 
of policies, though these were permissibble 
elsewhere. The New York Legislation, how- 
ever, related solely to domestic companies, 
but the law upon the subject was recently 
amended by the adoption of standard pro- 
visions, which were made to apply to all 
companies operating in the State. This ac- 
tion was taken because it was felt that the 
domestic companies were unfairly discrimi 
nated against and could not present as at- 
tractive contracts as the foreign corporations. 

A few of the States provide that the rul- 
ings of the Insurance Commissioner concern- 
ing the language of policy contracts shall 
be final, but usually they are subject to re- 
view by any court of competent jurisdiction. 
The Massachusets law provides, however, 
that a policy form must be filed at least 
thirty days with the Insurance Commissioner 
and receive his approval before it may be 
used. 

A Difficult Problem. 

The effort to prepare a policy contract ac- 
ceptable to the State departments has been 
a source of great diiliculty. After a form 
was drafted at a home office it was submitted | 
to the Commissioners, many of whom would | 
unqualifiedly approve. One or two would | 
desire some slight alteration. The wishes | 
of each, if dissimilar, had te be harmonized, | 
and when this was accomplished the re- | 
mainder were required to pass judgment on | 
the proposed change, involving considerable | 
correspondence and delay before the policy 
was approved by all and could be printed. | 

In the effort to prevent difficulty due to 
conflicting laws the following was recom- 
mended: 

“The policies of a life insurance company, 
not organized under the laws of this State, | 
may contain any provision which the law of 
the State, territory, district or country, un- 
der which the company is organized, pre- 
scribes shall be in such policies when is 
sued in this State, and the policies of a life 
insurance company organized under the laws 
of this State may, when issued or delivered 
in any other State, territory, district or 
eountry, contain any provision required by | 
the laws of the State, territory, district or | 
country in which the same are issued, any- | 
thing in this act to the coutrary notwith- | 
standing.”’ 

It sgems unlikely, in view of the experi 





ence in New York, that any other State 
will adopt the so-called “Standard Forms,” 
bunt rather having covered the essentials in 
the standard provisions will leave to each 
company the inclusion from time to time of 
any additional liberalities which may he 
deemed compatible with the welfare of the 
entire membership. 





Well Pleased With Resuits. 





“F. Norie-Miller, General Manazer, of 
Perth, Scotland, and James Simpson, of 
Edinburg, one of our directors, spent 
just three days in Philadelphia dur- | 
ing their recent visit to the United} 
States. They both expressed themselves | 
as being more than pleased with the re-| 
sults obtained by the Industrial Depar® 
ment for the past year, which were 
really better than we ourselves had an- 
ticipated, and the first three months of 
1910, from every standpoint, are far | 
ahead of the same period of 1909. From | 
present indications, it looks as though | 
this year’s business will eclipse that | 
of any previous year by about 20 per} 
cent. Business in general is running} 
very smoothly, and the agencies as a 
whole are in exceptionally fine con- 
dition. The majority of our representa: 
tives are doing exceedingly well and 
are beginning to appreciate the fact 
that there is no other business in 
which they could engage without capi- 
tal that will afford them such substan- 
tial returns.”—Monthly Review of the 
Industrial Branch of the General Acct 
dent, of Philadelphia. 








Testing an lowa Law. 

The legality of the average clause as 

used in Iowa is the issue in a suit 

brought by the Dahms Sons Company, 

of Sioux City, Iowa, against several 
fire insurance companies. 











The Bankers Surety Company 


OF CLEVELAND 





The Bankers Surety Company 


announces the appointment of Messrs. Frank P. Dolan, Edward G, 
Eibler and James McGinty under the Agency firm name of *‘DOLAN, 
ELBLER & McGINTY” as its General Eastern Managers forthe State 
of New York to succeed Messrs. Sanders & Flauders, effective March 
Ist. 1910. 

The Company’s present offices at 56 Maiden Lane—25 Liberty Street 
will be retained by the new General Managers. 

A continuation of your valued patronage will be much appreciated. 

M. A. CRAIG, Secretary 


Cleveland, Ohio February 25, 1910 





SURETY BONDS °° ‘DESCRIPTION 


EXECUTED IMMEDIATELY ON APPLICATION 


DOLAN, EIBLER AND McGINTY 
GENERAL EASTERN MANAGERS 


25 LIBERTY ST. 
56 MAIDEN LANE 


NEW YORK 











Agents Can Make Money Writing 


ACCIDENT 48° HEALTH INSURANCE 


INDUSTRIAL AND COMMERCIAL 
coven’ FOR THE...... 


SECURITY CASUALTY CO. 
OF INDIANAPOLIS 


Apply to MYRON W. ROBINSON, State Agent 
ENGLEWOOD, N. J. or MILLS BLDG., N. Y. City 


I have an Al proposition for some good men in New Jersey 














BONDS— CASUALTY 
Can command Bond 


AGENTS or Casualty business 


Are seeking an 
IF Agency connection 





Are not representing 
YOU another like Company 


Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY oF NEW YORK 





=- 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 
Chartered 1874 
PLATE GLASS 
PERSONAL Stciwent POLICIES 
AND HEALTH 
OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Viee-Pres. 8. Wu. BURTON, Sec. ALONZO G. BROOKS, Ase't Sex 
RELIABLE AND ENERGETIC AGENTS WANTED 
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UNITED SURETY COMPANY 


BALTIMORE.MD. 


JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT 


New York Office, 84 William Street. 
TELEPHONE 1770-71 JOmN. 








The Western Life Indemnity Company 


of Chicago, offers exceptional opportunities to 
men who can write business. 


Address in confidence 


GEO. M. MOULTON, W. B. MUSSELMAN, 
President Sup’t of Agencies 


Over $100,000 deposited with the State of Illinois 


LONDON @UARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 


Head Office F. A. Walters 
CHICAGO 4 Resident Manager 


; 45-49 Cedar St. 
F. W. LAWSON Pet a: New York 
Gen’! Manager \ pagrus, | piace 
ili ee Sd DAEs Elmer A. Lord & Co. 
iability, Accident, pe WSS 145 Milk St., Bost 
Health, Credit, Burglary ; Resident ‘Mern ciao 
and Steam boiler —_——New Engiand 
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STOCK SALES MANAGER WANTED 


We are desirous or securing the services of a thor- 


oughly experienced and practical sales manager who 





can hire and control a large force of stock salesmen. 


We want a man who has a connection and following 





among A-] stock salesmen as well as investors— 





“a live wire” who can infuse life and enthusiasm 





into his sales force. Our proposition is a high-grade 
one and “as straight as a string,” and we will pay 
Ap- 


plications can be addressed in fullest confidence to 





the limit for a man with similar qualifications. 





The Union National Securities Co. 
of America 


Fiscal Agents for the Farmers National Life 
Insurance Company of America (Organizing) 


HEAD OFFICE, 716--17--18--19 HIPPODROME BLDG. 
CLEVELAND, OHIO 


4y 




















Any successtul Life Insurance solicitor, having 
an unimpeachable record can secure good 


territory with a liberal contract by addressing 


Security Mutual Life Insurance Company 


BINGHAMTON, N. Y. 








Citizens Life Insurance Company 


Louisville, Kentucky 
ABSOLUTE SECURITY 





The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the Reserve on every 
policy issued by this Company 





LIBERAL CONTRACTS 





W. H. GREGORY, President 








The Great Western Life Insurance Co. 
KANSAS CITY, MISSOURI, U. S. A. 








DESIRABLE TERRITORY 
AVAILABLE TO KEEN, 
ACTIVE, RELIABLE Aira 
SOLICITORS ie” GEO. STEVENSON, JR., 


PRESIDENT 


JAMES CHAPPELLE, 


SECRETARY 





LIBERAL COMMISSIONS 


THOROUGHLY 
UP-TO-DATE POLICIES 


T, A. NORRIS, 


, AGENCY SUPERINTENDENT 
CORRESPONDENCE 


DIRECT WITH THE COM SERENE 
PANY SOLICITED 





























rFrPAMZMOA 





H. G HOFFMAN 





CENTRAL NATIONAL, Chicago 





PEOPLES NATIONAL 


Philadelphia || 
| GERMAN FIRE 


BEN FRANKLIN 


Pittsburgh || 


NATIONAL LUIIBER 
Buffalo 
AUSTIN FIRE 
Dallas 


INTERNATIONAL 
Ft. Worth 


JEFFERSON FIRE 
Philadelphia 


Pittsburgh 


DIXIE FIRE 
Greensboro 


| COMMONWEALTH FIRE 


Dallas 
INTERNATIONAL 
St. Louis 


REPUBLIC UNDERWRITERS, Dallas 








All Losses Adjusted and Paid From This Office 


MT. STERLING, KENTUCKY 














